OMMeTC Bo: 
WILL PRIVATE 
ENTERPRISE 
FIGHT TO 
SURVIVE? 


CURLING IS CATCHING — 
WHAT TO DO ABOUT BAROMETER BLUES” 16 


“THE NEW ILLINOIS COMMERCIAL CODE AND YOU 


OLD KENTUCKY HOME-OF BIG BASS ART MERCIER’S 
SPORTSMAN’S CORNER... 


ommerce and Industry Photo and News Coverage page 47 Sf 


he 
oA 


Chicago Association of C 


Lay 


S,p]tom 


suua[qoid stsAyeuy onyeA Inod Zurajos ut djey 10 sdr1Ares ZuTIe9UId 
-ud poou nod jt ‘puy ‘Jfeys ay} Yo yYsLI--jUeM NOA yeyM NO DAIS 
ued Allog ‘SWo}I JUaLIYIP YOO‘OG aAo Jo ATOJUDAUT O8NY B YIM 


‘querd INoA eau St YOIYM JO 9UO ‘puKposeoIyD ynoysnoryy 
soypouelq SUIATINO QT ae d1eY}--19}UG0 SUTYNQII4SIP SULIBO 4SISILT 


Alleg Woy Aliny & UT JI Jas Uv NOA--sooUKTTdde UOISsTUISUeI} 10 
‘solqzeioods sulivaq ‘ssulIveq Ul peau noOA yeYymM JO esi eattaa tf 


CA INADIAGAS ONTUVAE 


| SIONITI ‘9T ODVIIHD'"19aeNLS 439Z 3© ANNAAVY NVDIHOIW 7 
ae 0089-9 eqnuya--seuoyd liv 


‘TOPUDIIAIOS SuLIveq mMoA--ALIag oUOYd ‘99UD7SISSD d]DIPAUlull’** 10 


dP apDIPIWMU? IO} ‘OG ‘puey & pus 0} PRs aq [[IM Adtog-- 


QYj}--d0lyO UIeUL MOU Ss AlIOq 0} UOIYIppe Uy “suLIvag 


a 


slial 


/HINTHH ESET 


| 


>We = 


Now-—a quick way to keep up-to-date 


on the bond and money market 


Another service for busy executives 
from The First National Bank of Chi- 
cago: our ‘‘Bond and Money Market 
Review,” published monthly by the 
Government Bond Department. 
Each issue contains a clear, concise 
analysis of current trends in the bond 


The First National Bank ‘ 


and money market. Past issues have 
discussed such subjects as increased 
yields on U. S. Government bonds and 
Treasury financing. 

Market factors are also analyzed, 
such as the continuing availability of 
bank reserves, Federal Reserve open 


Dear Sirs: 


market operations, and bank loans 
and investments. 

If you care to be placed on our mail- 
ing list for “Bond and Money Market 
Review,” call our Bond Department 
at FRanklin 2-6800, or use the coupon 
below. There is no obligation, of course. 


The First National Bank of Chicago 
Chicago 90, Illinois 


Piease send me “Bond and Money Market Review” each month. 


Z NAME 
es 
of Chicago COMPANY 
Dearborn, Monroe, Clark and Madison Streets ADDRESS 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


October 


come 


Rendering of New Plant under construction for J. & S. Steel Corperation 


Sixteen New Plants Now Located In 


Clearings Franklin-Mannheim District 


Franklin Avenue West of Mannheim Road 


Franklin Park, Illinois 


Clearing Industrial District, Inc., has four 
modern industrial districts in the Chicago area. 


A NEW MODERN DISTRICT The company offers the services of a complete 


engineering and construction department, archi- 


FOR MODERN PLANTS or pura | Secon Hanan ee 


toward a completed project. 


For further details address inquiries to “Clear- 
ing Industrial District, Inc., 38 South Dearborn 


Cc hoi ce S : tes Ava ; la ble Street, Chicago,” or call RAndolph 6-0135. 


CLEARING INDUSTRIAL DISTRICT, Inc. 


FIRST NATIONAL BANK BUILDING CHICAGO 3, ILLINOIS 
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READER'S VIEWPOINT 


To the Editor: 

I recently was privileged to read 
a proof copy of Tom Buck’s article 
pertaining to curling which will ap- 
pear in the coming issue of your 
publication. 

As a result, I would like to order 
20 copies of the issue in which this 
article appears, and also request per- 
mission to preproduce excerpts from 
this story. Your magazine, of course, 
would receive full credit. 

L. T. KREUTzIG 
EDITOR-PUBLISHER 
NortTH AMERICAN CuRLING NEws 


To the Editor: 

Under separate cover we are send- 
ing you copies of the Fall 1961 issue 
of CANTEEN QUARTERLY which in- 
cludes an article on “Pedestrian Ex- 
ecutives”’ which quotes from your 
article on the same subject in the 
July issue of COMMERCE. 

R. A. BURLEIGH 
EDITOR 
CANTEEN QUARTERLY 


To the Editor: 

Just read the article in COMMERCE 
re Urban Community rehabilitation 
and slum clearance. While the idea 
of revitalizing an old neighborhood 
by destroying the sick sections and 
replacing with new is fine for the 
city, it is like killing a sick person 
or a sick dog and replacing with a 
strong healthy one. 

Why not spend a little more effort 
on attempting to cure the cause of 
the sickness, the same as you would 
with a sick dog or an ailing person — 
we are all aware of the cause of the 
sickness. 

When the dwellers themselves do 
not worry about the filthy conditions 
in which they live and even con- 
tribute to that filth by their slovenly 
habits, what assurance is there that 
when they are transferred to better 


(Continued on page 42) 


Volume 58 @ 


Alan Sturdy, Editor 


Number 9 e 


Contents 


Will Private Enterprise Fight to 

SULVIVE gtea eine pease Ceo Gwe By Robert L. Garner 
What To Do About Barometer 

Blues a seme it eres By Dr. W. Schweisheimer 
The New Illinois Code and You... By Ray D. Henson 
Core ingars COTCh ing Sn ate ae See By Thomas Buck 
Old Kentucky Home—Of Big Bass... By Art Mercier 


Business Highlights in Pictures 


Regular Features 


Everon ehicagoland® iter = 2. oe tat aie pae ee x 
MetropolitansGhicago) | rendsa.- 2+... == ee ee 
The Editor’s Page 


Here, There and Everywhere 


Industrial Developments in the Chicago Area 
disansportationacndelrar tice = 4 eo eee et eee 
Chicagoan OVerseds ce Smt eo tis. sees ee eee 
ASSOCIOtIONIINGWS ! oteuk boo ies BO ae 2 eee 
StopiVie ress Vier Oe ae le ee 


Gordon Rice, Advertising Manager 


Published monthly by The Chicago Association of Commerce and Industry, with 
offices at James and North Cook Streets, Barrington, IIl., and 30 West Monroe Street, 
Chicago 3, Ill. Subscription rates: domestic $3.50 a year; three years $7.50; foreign 
$4.50 a year; single copies 35 cents. Reentered as second class matter June 2, 1948, 
at the Post Office at Barrington, Ill., under the act of March 3, 1879. Copyright 1961 
by the Chicago Association of Commerce and Industry. Reprint permission on request. 
Executive and Editorial Offices: 30 West Monroe St., Chicago. Telephone FRanklin 
2.7700. Neither Commerce nor The Chicago Association of Commerce and Industry 
sponsors or is committed to the views expressed by authors. Cover design copyrighted. 


POSTMASTERS ATTENTION: Copies returned under labels Form 
3579 should be sent to 30 West Monroe Street, Chicago 3, Illinois Sc) 
PRUREAU 


or 
uacucarig 


CHICAGOLAND 


OF BUSINESS 


October, 1961 


EEE 


Published since 1904 ... by the Chicago Association of Commerce 
and Industry e 30 West Monroe St., Chicago 3, Ill. e FRanklin 2-7700 


Walter Beverly Dean, Associate Editor 


Guard at your plant! 


While you dream, a supervising Kane officer 
will check in at your plant to see that your 
Kane Guard is following your instructions 
to the letter. No danger of a single, isolated 
man being responsible for all your property. 

While your alarm clock ticks the night 
away, the uniformed and carefully trained 
Kane Guard is alert to any sound that might 
signal danger to your plant. 


CONVENTIONS PLANTS AND WAREHOUSES 


o@eeeeweeee of © ee 8 0 eee oe 


His wages, insurance, social security, un- 
employment compensation, uniforms, super- 
vision, and overtime are all included in the 
low “package” price. You are mighty pleased 
that the Kane Service has meant substantial 
dollar savings . .. as well as a really effective 
plant protection program. 


Our 50th Year 


KANE SERVICE 


SP Industrial Security Specialists 
NO NNeR. 510 North Dearborn © Chicago 10, Illinois 


CONSTRUCTION PROJECTS 
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WRITE FOR FREE ILLUSTRATED BOOKLET OR TELEPHONE MOhawk 4-6181 FOR INFORMATION 
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EYE ON CHICAGOLAND 


Thomas H. Coulter 


Dear Member: 


Enlightened self-interest of the business community calls for all- 
out support of efforts to achieve a balanced and coordinated mass transpor- 
tation system in Metropolitan Chicago. For many months...your Association 
has been at work in cooperation with other civic organizations on the Joint 
Transportation Committee to achieve this goal. Other organizations on the 
Joint Committee include the Chicago Central Area Committee...Chicago Real 
Estate Board and the Civic Federation. 

Our own President...James EH. Rutherford and the presidents of the 
other groups arranged a meeting with Governor Kerner to urge inclusion of 
first-step relief for the Chicago Transit Authority on the agenda for the 
current special session of the General Assembly. Subsequently...the gov- 
ernor announced that reimbursement from state funds for reduced fares 
provided for school children would be on the agenda. 

The $3,150,000 annual loss from reduced fares is partially re- 
sponsible for the vicious cycle of higher fares and cuts in service which 
result in fewer passengers and still higher fares and more cuts in service. 
Downstate transit operators are reimbursed for student fare losses...and 
Chicago taxpayers are paying a sizable part of that cost. The CTA deserves 
the same kind of help. However...this is only a minimum first step toward 
putting the CTA on a healthy financial basis and meeting the overall needs 
of mass transportation in the Metropolitan Area. 

The next steps have already been recommended as part of an orderly 
program for solving the transportation crisis. This program was presented 
to the 1961 Legislature...but no action was taken. It is to be hoped that 
the 1963 Legislature will act favorably on these recommendations made by 
the Joint Transportation Committee: 

1. Enabling legislation which would allow priority action on 
providing CTA signal and automatic train control safety improvements. 

2. Providing necessary funds for the Northeastern Illinois Metro- 
politan Area Planning Commission to make an objective planning study of 
long-range capital improvement requirements...including commuter railroads. 

3. Establishing an equitable method of financing the above through 
a balanced tax formula which would include sales tax...gasoline tax...real 
estate tax...vehicle tax..or other. 

4. Legislation to permit the commuter railroads to put into effect 


changes increasing or decreasing service or rates as needed on short notice 
_..subject to subsequent review of the Illinois Commerce Commission. 

5. Legislation which would correct existing inequities in the tax 
structure so as to fairly tax suburban railroads on the same basis on which 
other industry is taxed. 

6. Reimbursement from state funds for reduced student fares on 
the CTA. Only the sixth point will be reconsidered in the present special 
session...thanks to the personal efforts of Mr. Rutherford and the other 
civic organization presidents. 

Will you join in writing or wiring State Senators and Representa- 
tives urging them to vote for reimbursement of student fare losses? This 
is of vital importance if creeping strangulation of our city's mass trans- 


portation is to be halted. ; 
Sincerely, 


Chief Executive Officer, The Chicago 
Association of Commerce and Industry 


Tenants control the heat 24 hours a 


ay in electrically h 


In today’s most modern apartments (like the ones shown 
below), the tenant dials the heat he wants in every room, 
day or night. Complaints about overheating and underheat- 
ing are a thing of the past. 

At the touch of a thermostat (every room has one), a 
tenant can dial 80° warmth for bathing, 72° for lounging, 
65° for sleeping. This personalized comfort helps you get . . - 
and keep... the desirable tenants you want. And heating 
plant maintenance is reduced to a minimum. 

Clean as electric light. Since electric heat burns no fuel, 
it can’t make dirt, soot or smoke. Walls, ceilings and carpet- 


eated apartments 


ing stay clean far longer, so decorating bills are fewer. Be- 
cause no furnace room, no chimney or fuel storage space are 
required—electrically heated apartment buildings have more 
usable (and profitable) space. Often this can mean an 
additional rental unit, or more, in many apartment buildings. 

If you are planning a new apartment or home... or 
modernizing an older building . . . it will pay you to check 
the immediate and long term advantages of Electric Heat- 
ing. See your Commonwealth Edison or Public Service 
Company Representative. 


SUBURBAN ARMS APARTMENTS 
7626-3242 N. MILWAUKEE, NILES 
215 and 41!5-room apartments 
Agent: Yorktown Realty Co. 


ee 
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DORCHESTER COUNTRY GARDEN APARTMENTS 
154TH AND DORCHESTER, DOLTON 
3, 4 and 5-room apartments 
Owner: Henning E. Johnson and Sons 


CATALINA APARTMENTS 
1744 OAKTON, DES PLAINES 
214, 314, 4% and 514-room apartments 
Agent: Thomas Realty 


SHANNON APARTMENTS 
1407 HOMESTEAD, LA GRANGE PARK 
314 and 4!5-room apartments 
Owner: J. T. O’Brien 


LAR-RAL APARTMENTS 
7131-55 WEST 107TH ST., WORTH 
3 and 4-room apartments 
Owner: Lar-ral Buiiders, Inc. 
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LEICHTY APARTMENTS 

440 S. BREESE ST., BOURBONNAIS 


5-room apartments 


Owner: E. Leichty 


Owners: Al Stein 


Mn cod Wat 


BEVERLY-VISTA APARTMENTS 
1901-21 PRYOR AVE. 
214-room apartments 
Agent: Mitzi Hermanns, Realtor 


BELVEDERE APARTMENTS 
6316 N. KENMORE AVE. 
3-room apartments 
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11035 LONGWOOD DRIVE BUILDING 
11035 LONGWOOD DR. 
214-room apartments 
Owner: Joseph Balogh 


& Gus Leakakos 


MID-TOWNE APARTMENTS 
8208-28 NILES CENTER ROAD, SKOKIE 
2 and 4-room apartments 
Owner: United Enterprises 


KELLY APARTMENTS 
332-334 S. EUCLID, OAK PARK 
4, 5 and 6-room apartments 
Owner: James Kelly 


1961 N. 


Owner: 


MONET APARTMENTS 


14 and 214-room apartments 


SHELLEY APARTMENTS 
7006 S. CREGIER AVE. 
3-room apartments 
Owner: Bernard Herman and Louis Sliwa 


LINCOLN 


A. Romano 


TWIN ELMS APARTMENTS 
405 LATHROP AVE., RIVER FOREST 
3} and 6-room apartments 
Owner: R. Donahue 


FLAMELESS 


ELECTRIC HEATING 


So Clean, So Safe, So Modern. 


THE HAY®S APARTMENTS 
9200 S. SPAULDING, OAK LAWN 
1 and 2-bedroom apartments 
Agent: Evergreen Realty 


+ : 
~ Commonwealth Edison 
Public Service Company 


4730 N. HERMITAGE 
3 and 314-room apartments 
Owner: Everett Ryan 


©C. E. Co, 
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Metropolitan Chicago Trends 


Aug. 1961 


POPULATION AND GENERAL 
GROWTH TRENDS: 
Population: 
—Metr. Area (000) Estimated 
Recorded Births: 


pe CA neice ee eee wr 8,123 
—Metr Area) (6111. Counties) 13,640 
Recorded Deaths: 
SSSR) es ee ee 3,119 
pavictrwaneal (6 Tl Counties) — = 2. 4,899 
MarmacegMicensesges es UT 6,367 
No. of Main Tel. in Service (Il. Bell) (000) 
e-DUsimESsss Welephopes) = es O5Uk 
Residential felephones 1,721.4 
INDUSTRY: 
Index of Ind. Production (1947-49—100)_ 135.7p 
Petroleum Refining (Jan. 1957—100)____ 102.4 
Ind. Gas Consumed—Chgo. (000Therms)__11,774 
Electrical Power Prod. (000,000 K.W.H.) 2,287 
Dressed Meat Under Fed. Insp. (1953100) 62.1 
TRADE: 
Dept. Store Indexes (1947-49=100) 
—Sales (Seasonally Adjusted)... 124 
—Inventories (Seasonally Adjusted). 153 
Retailer’s Occupation Tax Collections 
(Munipical Tax Excluded) (000) 
SAG leo ie ee ee eee N.A. 
—Chicago Metr. Area (6 Ill. Counties). N.A. 
Consumer Price Index (1947-49=100) 
uleltemis—-Chicagan =a se 130.8 
New Passenger Cars—No. of (R.L. Polk). 20,364 
EMPLOYMENT AND PAYROLLS: 
a Otaleduabor Moree .(OO) <2 se 3,039.7p 
SE Mmployeciy QUO) pene See Ss 2,872.0p 
—Non Agric. Wage & Salary 
Workers (000 ee a eS 2,952.1p 
—Manufacpurine—(000) — = 924.2p 
— Durables (000 == ses See = Ese 595.4 
=Nons Durables (000) 328.7p 
—Non-Manufacturing (000) —____ 1,627.9p 
= Unemployed )(000) 2s. = 167.7p 
Insured Unemployment Cook and 
DiParerCountics = ee 2 46,975 
Families on Relief (Cook County) 35,842 
Weekly Earnings in Mfg. (6 Ill. Cos.) N.A. 
Weekly Hours in Mfg. (6 Ill. Cos.) N.A 
CONSTRUCTION AND REAL ESTATE: 
All Building Permits—Chicago_______._. Zaks 
=—COSts (O00), See te een = $ 32,645 
Dwelling Units Authorized by 
Yoho AWW MUO Ss Ree ee ee 4,076 
(Bell Savings & Loan Assn.) (No. of) 
Single Family Units (No. of). 2,493 
—Apartment Units (No. of)... 1,583 
Construction Contracts Awarded 
=A Contracts: (000) -aee 2S N.A 
—Non-Residential Contracts (000). N.A 
=Gomimercial Contracts) 2.2 nas N.A. 
Vacant Industrial Bldg. (1945-55=100) __. 81.4 
Idle Electric Meters (% of all Meters)*.. 2.44 
Industrial Plant Investment (000) —.- $ 16,990 
Construction Cost Index (1913100) 678 
Structures Demolished—City of Chicago 112 
Real Estate Transfers—Cook County. 6,140 
—Stated Consideration (000) $3,275 


T—Total of 8 months. Tx=Total of 7 months. A=Average of 8 months. Ax=Average of 7 months. 
NA=Not Available. *Indicates residential vacancy rate. r=Revised. 


: October 


July 1961 June 1961 Aug. 1960 
% Change 
8/61 vs. 8/60 
6,955.7 6,945.4 6,845.1 Je, Ihe! 
8,015 7,229 8,758 — 73 
13,248 We 14,152 3.6 
3,044 3,180 3,095 + 0.8 
4,703 4,988 4,716 ak BS) 
4,938 6,437 6,040 + 5.4 
335.0 334.6 329.1 SA) 
1,719.5 1,718.4 e702 eee ole 
136.77 136.4 13 05/ee ene 
N.A. 101.0 102.3 N.A 
11,631 13,427 11.996 == EO 
2,100 2,057 2,113 ais Bs) 
62.0 61.6 62.8 — 1.1 
137 127 12] eo 
148 146 147 a 4b 
$ 9,903 Se Gea $ 9,25] N.A. 
$ 17,625 $ 17,175 $ 16,173 N.A. 
130.9 129.7 13 Ok Seem OR 
24,563 26,080 24,237 — 16.0 
3,045.6r 3,065.4 BOE) fk (0) 
2,858.34 2,887.0 2,878.8 — 0.2 
2,537.11 2,559.1 2,555.8 — 0:1 
914.7r 924.3 940.0 ey 
589.1r 595.4 606.0 — 1.8 
325.6r 328.9 334.0 — 1.6 
1,622.4r 1,634.8 (eos ee OLY 
186.3r 178.4 136s 25.2 
53,513 55,568 44,125 a8 (iio) 
35,019 36,533 33,733 ae hs 
$ 102.94p $ 103.96r $ 99.60 N.A. 
40.2 40.6 40.2 N.A. 
1,973 25221 2,672 — 17.9 
$ 25,888 $ 44,360 $ 20,796 57.0 
3,956 4,168 3,405 aL iy 
2,380 2,470 2,423 se 2b) 
1,576 1,698 982 Seno 2 
$155,274 $130,070 NA N.A. 
$ 55,154 $ 41,165 N.A N.A. 
$ 24,630 $ 10,079 N.A. N.A. 
78.9 78.9 794 — 15.6 
; 2.39 ‘2.24 2.14 4. 14.0 
$ 33,296 $ 21,980 $ 15,574 aie) Ih 
678 678 659 Ae Pe) 
194 195 515 — 78.3 
5,725 5,582 7,807 — 214 
Seed) $ 3,776 $ 5,818 43.7 
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Cumulative—8 months 


% Change 

1961 from 1960 
6,966.0 a. 1.8 
61,142 = EI 
100,192 + . 0.6 
25,795 = 410 
40,184 — Li 
37,723 = Whe 
335.4 9 
1,721.4 ee | 
132.3) ro 
N.A. N.A. 
110,973 — 54 
16,563 + 3.7 
62.6 + 3.0 
125 ae iB 
145 ae ides 
$68,770 are 
$119,478 = PA) 
130.3 + 0.5 
183,474 — i) 
3,033-2p a es 
PREM ER a Neds 
2516] ps ae, 
9093p 7 ero, 
Hepehy ELD 
Bee) ee dL) 
16074p + 06 
MW eyey aah) 5) 
70,377 = 4918 
37,989 + 7.0 
$100°92;5 eG 
Ege aa I 
15,114 = le) 
$286,652 + 14.6 
32,277 + 12.8 
17,474 ie 
14,803 50.3 
$873,385 1 aad 
$298,132 = 40M 
$107,777 20m 
83.5 = 9h 

alin 102i 
$177,161 = ell 
668 ae alts! 
1305 = ahs 
40,182 — 101 
23,118 Loe 


LM=Latest month. P=Preliminary. 
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FINANCE: 
Fed. Res. Member Banks in Chicago 
—Demand Deposits (000,000)_____-------$ 4,076 $ 4,269 $ 
—Time Deposits (000,000) $ 2,334 $ 2,339 $ 
—Loans Outstanding (000,000). Bie $ 4,611 $ 
—Com. & Industrial Loans (000,000) $ 2,661 $ 2,661 $ 
Bank Debits 
—Seas. Adj.: Annual Rate (000,000). $240,594 $255,434 $2! 
Chicago Bank Clearings (000,000) —--- $ 5,749 $ 5,725 $ 
Insured Sav. & Loan Assoc. Cook County 
—Savings Receipts (000,000)... 136.7 $ 2246 $ 
—Withdrawals (000,000) - eae 112.8 $ 192.7 $ 
—Mortgage Loans Originated (000,000) $5 110.3 $ 91.3 $ 


Aug. 1961 July 1961 June 1961 


Business Failures—Chicago 


=INI@, ole Bawa ee 35 46 
—Total Liabilities (000) een he aL Ol $ 1,471 $ 
Midwest Stock Exchange Transactions: 
—No. of Shares Traded (000) 3,814 2,835 
—Market Value (000)_____ ING $121,578 $ 
TRANSPORTATION: 
Carloads of Rev. Frt. Originated________ 103,700p 96,086 
Express Shipments: Rail, No. of. 673,895 Liye) a) Wd 
INGVEy. INGOs (Ol ee 90,883 76,040 
Natural Gas Dlvd. by Pipe Line__ 
(0000005 Gum ht) =.= a 32,710 ol223 
Freight Originated by Common Carrier 
Intercity Trucks—(Jan. 1958=100) 149.5p 120.3r 
Aire Passengers: Aruivals “cess 485,944 451,012 
Departures: eee 503,988 474,760 
Chicago Transit Authority Passengers: 
—Surface Division (000)_......__ 31,447 30,501 
—Rapid Transit Division (000). 9,206 8,422 
Barge Line Freight Originated (Sh Tons). 311,424 296,719 


T=Total of 8 months. Tx=Total of 7 months. A—Average of 8 months. Ax=Average of 7 months. 


NA=Not Available. *Indicates residential vacancy rate. r=Revised. 


4,197 
2,281 
4,682 
2,691 


181.1 
105.8 
104.9 


32 


2.312 


2,806 
131,973 


104,489 
620,464 
88,309 


32,088 


134.6 
502,347 
525,804 


34,296 
9,103 
270,500 


Aug. 1960 


Cumulative—8 months 


Y Change 


% Change 


8/61 vs. 8/60 i961 from 1960 

$ 4,132 — Te A \ $4,215 eee ii) 
$ 1,950 Sey Se A $2,242 Sis ies 
$ 4,740 —ie 4] A $4,718 Be Se 
$ 2,845 = {i A $2,721 =, 4 
$241,220 — 03 A $248,638 Ss: 
$ 6,078 — 5.4 ai $46,276 aN 
$ 131.4 oe AG 28 $1,274.8 FE AG 
$ 1158 — 2.6 it $ 970A STs: 
$ 98.7 + 11.8 ay $ 705.8 + 17.0 
25 + 40.0 T 292 a 2b 
SELL 3S STE il) “lp $17,588 SON PAE 
2,836 SE Bho af 30,360 AZO 
$103,122 ae one T $1,183,643 ail 
107,854 — 39 ai 766,662p = 154 
683,936 = 1S T 5,022,295 — 48 
86,122 i .p al 670,552 06 
29,258 ae nies: gi 311,340 See 
123.3 BA le A 119.7p — 24 
545,336 — 109 T 3,568,619 =) 9 
559,089 — 99 T 3,664,665 — Ll 
34,079 a ie | ae 265,668 — 5.9 
9,376 — 18 is 72.634 — 3.3 
240,157 tay, T 2,190,862 +. 4.0 
LM=Latest month. P=Preliminary. 
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4445 Cottage Grove Ave. e Chicago 15, Ill. 
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‘ould you have made this 
investment slip-up? 


A case history from the 
Harris trust department 


66 

4 came while I was on vaca- 
tion,’’ a friend of ours said. “Is 
there any way I can still take ad- 
vantage of it?” 

He showed us rights that gave 
him the opportunity to buy some 
additional stock at a favorable 
price. 

‘Sorry, you’re too late,”’ we had 
to tell him. ‘‘The rights are worth- 
less after the expiration date.” 

Unfortunately, many opportuni- 
ties like this may be missed in 
these days of fast-moving market 
developments. 

Important notices are some- 
times thrown away. Travel sepa- 
rates people from their sources of 
information. Most people are 
simply too busy to give their in- 
vestments the time and study they 
need. 

This is why an Investment 
Agency Account in our Trust De- 
partment makes so much sense. 
Here your investments are under 
the continuing supervision of in- 
vestment managers who offer you 
recommendations based on cur- 
rent and long-range trends. In ad- 
dition, we will handle all the de- 
tails from collecting dividends 
and interest to preparing regular 
statements for your permanent 
records. 

We invite you to join the grow- 


ing number of men and women The Harris Bank serves you all these ways: 
who now find more time to devote Checking Accounts © Special Checking Accounts © Savings 
to business and pleasure by having Accounts ® Commercial Loans ® Personal Loans ® Real Estate 


Loans © Auto Loans © Safe Deposit Boxes ® Personal and 
n : fae 
ouritrust: Department manage Corporate Trusts ° Tax-Exempt State and Municipal Bonds 


their investments. International Banking © Correspondent Banking 


HARRIS ®e BANK 


Organized as N. W. Harris & Co. 1882—Incorporated 1907—Member Federal Reserve System...Federal Deposit Insurance Corporation 
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my meetings— 


by Speakerphone” 


says Hershel Lamb, Industrial Marketing Manager of Kraft Foods. 


“We estimate our Speakerphones have al- 
ready saved us several thousand dollars in 
travel expenses alone. You can see why: 
Whenever we want someone to join our dis- 
cussion — and he’s miles away — we simply 
dial him into our meeting. The Speaker- 
phone lets him exchange ideas with anyone 
in the room, and we can iron out many prob- 
lems right on the spot.” 

The Speakerphone combines a speaker 
and microphone with your telephone. New 


improved model picks up voices clearly, has 
greater volume. Lets you talk “hands-free” 
while you're working. Or you can lift the 
receiver for a regular private conversation. 

All kinds of businesses can save time, 
paperwork and travel expenses with Speak- 
erphone. An Illinois Bell Communications 
Consultant will be glad to show you how 
Speakerphone functions as part of your 
office telephone system. Just call your Illinois 
Bell business office. There’s no obligation. 


ILLINOIS BELL TELEPHONE 
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Statesmanship Needed! 


As this is written the State Legislature is convened in 
special session at Springfield to ea with the 14 point 
agenda which made up the Governor's call. A number 
of the 14 matters on which the Governor has requested 
legislation are either minor or mere technicalities. For 
example, legislation to correct typographical errors in 
the commercial code passed at the last regular session. 
Also, in the unparalleled confusion of the last few days 
of the regular session last June the legislature forgot 
to bring into the state penal system the minimum 
security prison at Vienna, although land has already 
been purchased for the institution and it will be well 
along toward completion before the end of the cur- 
rent biennium. 

The major issues facing the special session include: 

1. Reapportionment. 

2. Eighteen more judges each for the superior and 
municipal courts of Cook county. 

3. Raising the service occupation and use taxes to 
3% per cent. 

4. Increasing the corporation tax from 1/20 to 3/20. 

5. Reimbursing the C.T.A. $3,150,000 for reduced 
fare transportation of students in Chicago. 

6. Providing $130,000 additional for the Revenue 
Commission. 

The first two of these remain badly bogged down 
in partisan politics. Sooner or later, both issues must 
be resolved. Reapportionment is mandatory and the 
backlog of cases in Cook county’s superior and munici- 
pal courts is so bad it is a national scandal. Legislation 
to clean up both of these messes should be passed at 
this session. Whether this will be done depends on 
whether partisan politics can be put aside in favor of 
honest statesmanship. 

Why the service occupation and use taxes, which 
were established in the hotly contested battle in the 
Ist session, were set at 3 per cent at the same time the 
retailer’s occupation and use taxes were being raised 
from three to 3Y per cent remains a mystery. Certainly 
this action showed no consistency. 

The Governor’s proposal to increase the corporation 
franchise tax was beaten in the regular session earlier 
this year. Studies show that corporations in this state 
already bear a larger share of state and local taxation 
than in most other industrial states. The proposed in- 
crease should and likely will again be denied. 

Chicago and the C.T.A. are being discriminated 
against in the matter of carrying students at reduced 
fares. Transportation agencies in other areas oi the 
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state are compensated for this service. The C.T.A. 
certainly should be in Chicago. 

The legislature at its regular sesson this year pro- 
vided for the creation of a revenue commission which 
was duly appointed by the Governor. The legislature, 
however, nullified this whole move by appropriating 
only $20,000 for the commission’s work compared with 
a request for $150,000, The Governor is now proposing 
that the $130,000 additional be restored and that the 
commission be expanded by the addition of representa- 
tives of both houses of the legislature. If Illinois’ horse 
and buggy revenue article is ever to be amended, the 
work of this commission must be carried forward to 
provide a sound study of possible economies, future 
financial needs of the state and sources for achieving 
them under a modern tax formula. If this session is 
to show any responsibility whatever, it should certainly 
legislate this point in the Governor’s program. 

At this point, however, these six important issues 
have become so involved in political horse trading 
that it is doubtful what will be done about any of 
them. Perhaps all that can be said with certainty is 
that one other point on the governor’s program un- 
doubtedly will be passed; namely, provision for pay- 
ing expenses for the special session itself. 


AMC and UAW LOCAL 72 


Without attempting to evaluate merits of the profit- 
sharing plan offered by American Motors Corpora- 
tion to members of United Auto Workers Local 72 
in Kenosha, the reasons given by UAW workers for 
rejecting the plan are indicative of the self-destructive 
thinking which too often seems to guide so many 
unionists these days. 

The members who voted against the plan “seemed 
to feel that anything that was good for the company 
couldn’t be very good for them,’ in the words of 
John A. Beni, local president. If this line of reasoning 
is followed to its logical conclusion, it follows that 
anything not in the interest of the company is good 
for the workers and the sooner the company is driven 
out of business, the greater the worker’s prosperity. 

Fortunately, out of 12,000 members of Local 72, 
only 2,951 voted on the profit sharing proposal which 
was downed by a plurality of but 73. There have 
been indications that the subject may be brought up 
for another vote. If it is, the prospects are that Local 
72 will follow the other four American Motors locals 
all of which voted favorably. 

It is disquieting, however, that even a minority of 
highly prosperous American workers think that what 
is good for their employer is bad for them. 


Mente, 


Make your winter reservations now 
on Delta to Florida. Call today for 
the flight you want on the day you 
want. Effective February 1, a Miami 
Dream Vacation for six days and 
nights is yours for as little as $45.50 
Call FI. 
6-5300 or see your travel agent. 


per person plus air fare. 
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© Data Processing System — The 
First National Bank of Chicago has 
completed preliminary plans for 
what it believed to be the first data 
processing center to be established 
by a bank for the exclusive use of its 
customers. Although demand de- 
posit accounting will be the primary 
function of the system, studies are 
being made to expand its applica- 
tion to serve the bank’s commercial 
customers, says Homer J. Livingston, 
bank chairman. 


e There’s Dough in it—What may 
be the oldest commercial bakery in 
Chicago, the Gonnella Baking Com- 
pany, 2006 West Erie St., is celebrat- 
ing its 75th year in business this 
year. Starting as a one-man opera- 
tion in September, 1886, in the vi- 
cinity of DeKoven and Clark streets, 
the bakery now serves all Chicago 
and suburbs through thousands of 
retail food stores, restaurants and 
institutions. 


e Vending Symposium—The First 
International Symposium of Auto- 
matic Merchandising will be held 
at McCormick Place October 28-31, 
sponsored by the National Auto- 
matic Merchandising Association, 
the trade group of the $2.5 billion 
American merchandise, food, and 
service vending industry. Automatic 
vending executives from all parts 
of the world are expected to come 
to Chicago for the show. ; 


¢ Material Procurement and Log- 
istics Seminars —'The management 
of material procurement and _ logis- 
tics programming will highlight the 
seminars and displays of the Eighth 
National Conference of the Armed 
Forces Management Association at 
the Sheraton-Blackstone Hotel, Oc- 
tober 25-26. Following the theme 
“Good Management is Everybody's 
Business,” the seminars will spot- 
light all levels of management in 
defense and industry. Registration 
is $2 for members, $3 for non-mem- 


bers of AFMA, and may be obtained 
through John L. Burke, Director 
Civilian Personnel, Fifth Army 
Headquarters, Chicago. 


e Year’s Marketing Man— The 
Chicago Chapter of the American 
Marketing Association has named 
B. E. Bensinger, President of Bruns- 
wick Corp., “Marketing Man of the 
Year.” Bensinger will be honored at 
a dinner at the Realtor’s Club Oct. 
19. The award is given annually to 
the Chicago executive who has had 
an unusual record of success in mar- 
keting his company’s products or 
services. 


e Illinois Steel Promotion—llli- 
nois and Indiana, which produce 23 
per cent of the nation’s steel, have 
much to gain as steel companies step 
up their drive to expand their mar- 
kets, according to Max D. Howell, 
executive vice president, American 
Iron and Steel Institute. Steel pro- 
duction in the two states was nearly 
30 per cent higher in mid-September 
than it was in January, he said, not- 
ing that the states have more than 
90,000 stockholders and 100,000 em- 
ployes in steel, not including thou- 
sands engaged in supplying steel 
companies with goods and services. 


e Cook Gets NASA Contract — 
Cook Technological Center Division 
of Cook Electric Co., has been award- 
ed a contract by the National Aero- 
nautics and Space Administration 
for the design, development and fab- 
rication of an orbiting astronomical 
observatory. The complete package, 
developed in conjunction with the 
University of Wisconsin, may be 
launched in the spring of 1963 and 
is to be operative for a year. It will 
carry five special telescopes, four de- 
signed to observe stars while the fifth 
watches nebulae. Cook is responsible 
for electronic equipment to relay 
signals from the telescopes, and. for 
equipment to focus the telescopes 
from ground stations. 


Commerce 


BLUE CROSS ra 
PLAN FOR HOSPITAL CARE OF S in 


HOSPITAL SERVICE CORPORATION 


Present this card to the admitting 
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Remember . . . Blue Cross is the original and best hospital a Blue Cross hospital. You know you get the benefits you 
credit card you can have if you or someone in your family are entitled to receive and usually in terms of service 


has the misfortune to have a serious illness or accident. needed .. . without dollar limits. If you have Blue Cross: 
Members like Blue Cross because it opens the door to © There is No Red Tape. 
hospital benefits. And behind that hospital door lie count- @ There is No Credit Investigation. 
less modern facilities which may speed recovery and save e Bie Cross pays the Hospital Directly for the Benefits you are Entitled 
‘ Pee 7 to Receive. iS 
your life some day econ. Keeping a long vigil beside the @ You Don't Have to Raise the Money to Pay Your Hospital Bill for 
bed of one you love is easier .. . if you have Blue Cross Blue Cross Hospital Benefits. 
like a friend standing behind you to help you pay hospital © And, Best Of All, When You Change Jobs or Retire, You Have the 
: , f ‘ ; z Privilege of Applying for Blue Cross Membership ona Direct-Pay Basis. 
bills for life-saving care. And you’ll be thankful, too, if epee ye es 
5 ; @ Today, Over 6,000 Hospitals in Illinois and Throughout the Country 
you have Blue Shield to help you pay the doctor’s bills. Recognize Blue Cross Cards. 
If you have Blue Cross... you know either from yourown So, be sure that you have the precious Blue Cross credit 
experience or that of friends ... just how much it means’ card . . . if you need to go to the hospital! Join... at the 


to present your Blue Cross card and have it recognized in _ first opportunity! 


cu BLUE CROSS pun to aia CARE OF HOSPITAL SERVICE CORPORATION IF YOU'RE A BUSINESS MAN... 


HOME OFFICE: 425 North Michigan Avenue, Chicago, Ill. 


BE SURE YOU HAVE BLUE SHIELD, T00... 


Take steps to put this card 
TO HELP YOU PAY DOCTOR'S BILLS in the hands of your employees! . 


October 13 


Will Private 


Enterprise 


FIGHT 


SURVIVE? 


Robert L. Garner 


has proved to be the most 
dynamic force in producing a 
better life for people. It gives the 
individual opportunity to create, to 
produce, and to achieve for himself 
and his family to the best of his 
individual talents. This is the essence 
of competitive private enterprise — 
20th century model—as it has been 
developed by the most enlightened 
and successful business concerns. 
It is based on the concept that it 


Gis proven private capitalism 
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By ROBERT L. GARNER 


President, International Finance Corporation 


will benefit most its owner and man- 
agers if it best satisfies its customers; 
if it promotes the legitimate inter- 
ests of its employes; if in all regards 


it acts as a good citizen of the com- 
munity. 


It is moved by the desire to earn 
a profit—a most respectable and im- 
portant motive, so long as_ profit 
comes from providing useful and 
desirable goods and services. It is my 
belief that the best services and the 
best profits result from a competi- 
tive system wherein skill and effi- 
ciency get their just reward. 


Considering the record of achieve- 
ment, we must ask ourselves why so 
many poeple today attack the sys- 
tem. Why they advocate some form 
of socialism, which has yet to prove 
its accomplishments, why almost 
everywhere the system of private en- 
terprise is under attack and on the 
defensive. Let us consider some of 
the possible reasons: 


In earlier days it appeared that 
most of benefits of private business 


went to a few rather th 
many. Ownership was confine 
relatively few who became rich and 
powerful. Many of them abused this 
power. This image from the past 
still widely prevails. 

Further, industrial capitalism 
evolved out of practical experience. 
It has never developed an articulate 
creed. On the other hand, all brands 
of socialism originated in theory and 
developed elaborate doctrines. Its 
advocates are students of these doc- 
trines; they are persuasive in advo- 
cating them. They can usually out- 
talk the practitioners of capitalism. 
They are skillful in making the 
worse appear the better reason. 

In the past businessmen have not 
been confronted with the necessity 
of justifying their system. Few of 
them have ever taken the trouble 
to think about the role of business 
in modern life—of its responsibilities 
to owners, managers, employes, cus- 
tomers, the community, and the eco- 
nomic justification of profits. I don’t 
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€an to say that businessmen in 
general ignore these responsibilities. 
However, they fail to define them 
concretely and to explain them effec- 
tively. Thus, the image of business 
held by many people is that created 
by its enemies, because its practition- 
ers and friends have never adequate- 
ly presented its true image. 

In the past this failure did not ap- 
Be: vital because no critics of con- 
sequence presented any real alterna- 
tive. Of course buisness has, from 
time to time, been put under certain 
restrictions. In most countries there 
is legislation regarding such matters 
@S mynimum wages, working hours 
ands ditions. In a number of 
0 there are restrictions 
agaist cQnibinations and monopo- 
lies Now, however, business is faced 

communi ete system does 
propose to moqNy, but to destroy 
‘ivate enterprise, swell as the 


existing political, social, cultural 
and religious institutions. It is only 
at our peril that we fail to recognize 
the dangers to the civilizations which 
have been built up over the ages, 
both in the West and the East. The 
foundations of the world we have 
built are under all-out attack. Com- 
munism’s attack can only be frus- 
trated if we fight with all our weap- 
ons, in every field. 


Know Enemies 


It is wisdom to know our enemies, 
equally to know ourselves. Business- 
men are people, and like all groups 
include the good, the bad and the 
indifferent, but perhaps they share 
some general characteristics. Among 
them are certain faults: 

1. Narrow concentration on our 
own particular activities —on run- 
ning our business efficiently and on 


making the highest legitimate prof- 
its. It is not that we are more mate- 
rialistic than other people, but that 
efficiency and profits are the measure 
of business success, the medal of 
achievement. We tend to look with 
suspicion on anything which inter- 
feres with these objectives. We tend 
to leave public affairs, and even the 
security of Our countries, to others, 
to politicians and to the machinery 
of government. 

2. We are inclined to take the 
short view—this year’s profits, next 
year’s sales—rather than to the long 
range course of affairs. It is true that 
alert businessmen devote time and 
money today to develop better prod- 
ucts for tomorrow. They pay insur- 
ance premiums to protect against 
the danger of future fires. But how 
many businessmen are spending 
thought, effort or money on a far 

(Continued on page 38) 


WHAT TO DO ABOUT 


BAROMETER 


By Dr. W. SCHWEISHEIMER 


N those days when everything 
goes wrong, the weather is play- 
ing tricks on you! It is a fact, 

well known to all, that there are 
some days that might have been hu- 
manely left right off the calendar. 

On these black occasions you wake 
up hating the world, your shoe 
strings snap, your razor gashes your 
jaw, the eggs are scorched, your wife 
needs more money, and a day at the 
office is a procession of headaches, 
arguments, and frustrations. 

Before considering drastic meas- 
ures on such dire days, it is wise, 
science will tell you, to glance at the 
barometer or a reliable weather map. 
Here, indeeed, may be the villain 
that has robbed you of your nor- 
mally mild, tolerant and easy-going 
good nature. 

A successful banker once suffered 


ZSOU it falls that all men are with fine 
weather happier far.” —King Alfred of 
England. 
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a violent nervous attack during a 
bitter argument over an exceedingly 
trifling matter. At length he calmed 
his ruffled nerves with the help of 
tablets, but what really caused this 
trouble? 

A thunderstorm was in the mak- 
ing and the banker, a usually mild- 
mannered man, was thrown in a 
state of nervous anxiety by nothing 
more complicated than a falling 
barometer. 


Different Effects 


Although all of us are more or 
less influenced by weather, the odd 
thing is that the same weather con- 
ditions affect different people in dif- 
ferent ways. They may stimulate 
and excite the sensitive nerves of 
one person, while relaxing those of 
another or depressing the spirits of 
still others. 

The composer Cherubini, one 
stormy day, when Baron de Trémont 
happened to be visiting him, said 
to his visitor: “You see that black 
cloud coming up? When it passes 
over my head, it will make me suffer 
agonies.” And . directly afterwards 
his entire aspect betrayed his suffer- 
ings. 

Human relationships everywhere 
would be more peaceful and un- 
ruffled—says Prof. Clarence S. Mills 
of the University of Cincinnati— 


if people would only realize the ef- 
fect of weather on their dispositions 
and make proper allowance for little 
flareups. Your boss is angry and dis- 


satisfied with your work? Maybe 
you are wrong, or maybe his whole 
system is in alarm since the barom- 
eter has been falling since early 
morning. 

, There are a number of atmos- 
pheric conditions which, individual- 
ly and collectively, affect human 


- moods. Weather changes, barometric 


pressure, temperature, electricity and 
radioactivity in the air, ultraviolet 
radiation, and sun-spots are among 
them. They cause health and sick- 
ness, good and bad tempers, effi- 
ciency and inefficiency. 

A French researcher even believes 
that an overdose of radium in the 
air causes “spring fever.” During the 
winter little radium gets into the 
air, he says, but when the snow 
melts and the ground is uncovered, 
the radium gas drifts upward lull- 
ing us into a seasonal lethargy. 

One reason your umbrella may al- 
ways be at home in the closet when 
you are caught in a shower is that 
people are more forgetful on low- 
pressure days. When the barometer 
is skidding, bus passengers leave be- 
hind more briefcases and_ packages, 
and lost-and-found departments 


(Continued on page 34) 
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The New Illinois 
Commercial Code and 


YOU 


BY RAY D. HENSON 


Counsel, Continental Casualty Company, 
Continental Assurance Company 


OU will soon be operating un- 
der the Uniform Commercial 
Code and the chances are that 
you will like it. It was passed by the 
Illinois General Assembly without a 
dissenting vote, which is a rare dis- 
tinction, and Governor Kerner 
signed the Code into law on July 31. 
It becomes effective on July 2, 1962. 

When Governor Kerner signed the 
Code, he said: “Illinois has now be- 
come the 13th state to adopt this 
model law. I think that it will have 
far-reaching, beneficial effects on 
our state, its commerce, its industry 
and its citizens. No law that I will 
act on this year, with the exception 
of tax legislation, will in fact affect 
so many people in Illinois or so 
many transactions as the one that 
I today signed into law.” 

The Commercial Code modern- 
izes, simplifies, and unifies the en- 
tire field of commercial law. No 
longer will we have to go from an- 
tiquated statutes to out-of-date de- 
cisions to piece together the legal 
consequences of ordinary business 
transactions. 

The concept of the Code is that 
“commercial transactions,” despite 
their many ramifications, comprise 
a single subject of the law. Previ- 
ously the various aspects of commer- 
cial transactions were covered, if at 
all, by separate laws such as the Uni- 
form Negotiable Instruments Law, 
dating from 1896, or the Uniform 
Sales Act, dating from 1906, or by 
isolated judicial decisions. 

One commercial transaction may 
involve a contract for sale, followed 
by a sale, with a check given in part 


October 


payment and some kind of security 
taken for the balance. The check 
may be negotiated, passing through 
various banks in the course of col- 
lection. The goods which are sold 


Ray D. Henson 


may be shipped under a bill of lad- 
ing and stored under a warehouse 
receipt. Or the transaction may be 
handled under a letter of credit, 
foreign or domestic. If the transac- 
tlon involved stocks and bonds, in- 
stead of goods in the ordinary sense, 
some phases of the transaction would 
be the same while others would be 
different. But in every case there 


(Continued on page 42) 


The signing into law of the uniform Commercial Code brought this group to- 
gether in the office of Gov. Otto V. Kerner (seated at desk). Standing (I. to r.) 
are R. D. Henson, counsel, Continental Casualty and Continental Assurance com- 
panies; Dean Russell N. Sullivan, University of Illinois College of Law; Floyd E. 
Britton, Hubacker and Kelley; Vernon L. Heath, president, L. S. Heath & Son, 
Robinson; William B. Davenport, Thompson, Raymond, Mayer, Jenner and Bloom- 
stein; Sen. W. Russell Arrington, one of the sponsors of the code in the State 
Senate; Louis A. Kohn, Mayer, Friedlich, Speiss, Tierney, Brown and Platt, mem- 
ber of the Illinois Commission on Uniform State Laws. Seated at left is William 
A. Schnader, Philadelphia, of Schnader, Harrison, Segal and Lewis, who is known 
as the father of the Uniform Commercia! Code 
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Curling 
Is 


Catching 


Millionaires and ministers 
fascinated by game 
played on ice 


BY THOMAS BUCK 


HAT causes millionaires, men 
Weis want to be millionaires, 

and men with no apparent de- 
sire for the dollar to band together 
in common pursuit? And in doing 
so, to call each other by their nick- 
names with perfect ease, as if they 
had been friends from boyhood? 

Is a society matron touched in the 
head if she cancels her social en- 
gagements for a chance to spend 
several hours sweeping madly in a 
refrigerated room when she probab- 
ly hasn’t touched a broom in her 
home for years? 

What gets into the head of the 
city’s leading industrialist, banker, 


Walter J. McCarter, general manager, Chicago Transit 
Authority, delivers a stone at Oak Park Curling Club 
where he is one of many avid participants in ancient 
Scottish sport 


lawyer, or businessman who breaks 
all appointments, postpones his big 
deal of the year, and forgets every- 
thing else for an opportunity to ex- 
ercise in temperatures often well be- 
low freezing? ‘To do so, he may make 
a special trip to Wisconsin, to Min- 
nesota, to Canada, or even to Scot- 
land or Switzerland. 

What other vigorous activity can 
claim an average of 51.8 years for 
its participants? Or participants with 
an average personal net worth of 


$360,000, or average annual incomes 
of $24,000? 


Chilcagouse © Mire 
Curling,’’ Hughs- 
ton M. McBain, 
with trophy pre- 
sented by Marshall 
Field & Company 
for U. S. Men’s 
Curling champion- 
ship. Trophy was 
first presented in 
OS 


Or what, at this time of the year, 
has prompted at least 4,000 residents 
of Chicago and the suburbs—despite 
how others may feel—to look for- 
ward with gleeful anticipation to 
the approach of winter? 

There is a single—and quite logi- 
cal—answer to these seemingly unre- 
lated and illogical questions. 

And that answer is simply “curl- 
ing.” 


Ancient Scoitish Game 


Curling is the ancient Scottish 
game on ice which first was played 
in America prior to the Revolution- 
ary War and long before football 
and baseball, but which, because of 
its up’s and down’s, remains pretty 
much a mystery to the public in 
general. 

Now, however, this fine old sport 
on ice is experiencing a renaissance 
in the northern part of the United 
States—and especially in the Chicago 
area, where it has gained more new 
participants in recent years than any- 
where else in the world. 

Come November 1, and the 4,000 
avid curlers in the Chicago area 
officially will open their annual five 
month (November through March) 
curling season at eight clubs with 
artificial indoor ice. ‘Twenty-five 
years ago, the Chicago area had no 
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more than 40 curlers, who had to be 
content with only about 25 curling 
days a year because of the uncer- 
tainty of natural ice outdoors. 

This year, the curling season in 
the Chicago area will be accorded 
an opening highlighted by two 
major international events. 

On November 4, six rinks, or 
teams, a total of 24 curlers, from 
Switzerland will compete at the Chi- 
cago Curling Club in Northbrook 
in the first of a series of meets 
throughout the United States in a 
renewal of the Swissair Cup 
Matches. The Swiss curlers will curl 
six other Chicago area clubs before 
moving on to other cities. 

Then, from November 8 through 
November 11, the Saddle and Cycle 
Club, on Foster avenue near Sheri- 
dan road, will play host at its first 
International Mixed (men = and 
women) Bonspiel. The competition 
will include 16 rinks from Canada 
and eight United States teams, in- 
cluding entries from Detroit and 
from the ardent curling state of 
Wisconsin. 


Difficult To Explain 


Next to trying to acquire the high 
degree of skill demanded for good 
curling, the second most difficult 
problem facing a curler is attempt- 
ing to explain the game. 

“Just what is curling, anyway?” 
a friend is likely to ask. 

Imagine, if you will, what you 
would say if someone from a far 
corner of the world asked you to de- 
scribe football or baseball. 

“Well, curling is something like 
shuffleboard on ice, but it is really 
not like that at all”... that usually 
is the preface to an answer to the 
curling question. And from then on, 
the subject is excellent as a complete 
ear-bending piece of conversation to 
be inflicted on anyone who makes 
the mistake of asking the question. 

Curling has touches of similarity 
with many other sports, yet is com- 
pletely unlike any other sport. 
There’s a bit of the swing and fol- 
low-through of the golfer or the 
bowler in the free pendulum move- 
ment of the curler’s arm for sending 
the 4214 pound curling stone down 
the ice, or the “sheet.” 

The “in-turns” and “out-turns” ap- 
plied to the curling stone through 
its goose neck handle might compare 

(Continued on page 26) 


H. F. Beyer Jr., skip of a Saddle G Cycle Club rink, thrusts his broom (not shown in 
picture) overhead to indicate a good shot during a match at the Chicago Curling Club. 
Rinkmates who have just finished sweeping are Frank Dixon (I.) and Robert C. 
Postell 


View from glass-enclosed spectators area of curlers in action at the Chicago Curling 
Club, Northbrook, first club to have indoor ice in the Chicago area 


Women sweep along a stone during a curling match at the Indian Hill Curling Club 
in Kenilworth. Note use of old-style brooms as contrasted with those used by men in 
picture at the top of the page. Each type has its devotees 


Lake Cumberland produces some fantastic 
catches of walleyed pike, as these smiling 
fishermen will attest 


“Ye Fysherman who putteth in 
mothballs his fyshing taycle on 
Labour Day is a foolish fellow 
and not a compleat angler”’. 

Old outdoorsman’s proverb by an old out- 
doorsman—Art Mercier 


HEN the frost is on the punk- 

in’— that’s the time for min- 

now dunkin or for spin- 
ning, casting or spin-casting, for that 
matter. Particularly is it true in Old 
Kentucky when a blue haze hovers 
over Jack Frost’s handiwork on the 
brilliantly-colored hillsides. It is 
then that members of the piscatorial 
tribe race for your lure with a will, 


speed and strength equalled only by 
that of the thoroughbreds thunder- 
ing down the stretch in the Spring 
derby at Churchill Downs. 

Year-around fishing is good — often 
great — in the lakes of the Common- 
wealth. But, for my money, the Fall 
months are superb. I think it’s a 
better wager that you'll connect with 
a good bass in Kentucky in the Fall 
than it is that the top jockey will 
boot home the Favorite in the an- 
nual Spring classic at Louisville. 

Kentucky brags about its 
horseflesh, bourbon, burley to- 
bacco and lovely southern 
belles—not necessarily in that 
order, of course. However, the 
Commonwealth, to my way 
of thinking hasn’t done 
enough boasting about its 
truly great largemouth, small- 
mouth and Kentucky bass 
fishing — particularly in the 
Fall. 

Let me illustrate with a 
series of vignettes out of per- 
sonal experience the kind of 
fishing that you can expect, 
not only in the Fall, but in 
other seasons, in the land 
where the dogwood, redbud 
and ironwood grace the hill- 
sides in Spring; the blue grass 
is lush in Summer; and flam- 
ing soft wood forests are 
breathtakingly beautiful in 
October. 

Vignette No. 1: The scene: 
Lake Cumberland — a top 


Watch that treble hook, mister! 
of this one in Dewey Lake still have a lot of 
fight left at the boat 


Old Kentucky Home — of 


Art Mercier’s 


\ 


spot for Fall fishing—but the time is 
now April, 1961. My fishing com- 
panions, Jim Mitchell and Frank 
Phipps, along with yours truly, each 
settles himself into a boat manned 
by a top member of the Department 
of Fish and Wildlife Resources De- 
partment of the State. The three 
boats roar off into one of the many 
arms of this Kentucky impoundment. 

In minutes we’re bouncing lures 
off the bottom in twenty to twenty- 
five feet of water near a point of 


Bass the size 


‘Jump’ fishing at Dale Hollow is a proven 
method of tilling the stringer in quick order. 
Fishermen cast lures where schools slash the 
surface in pursuit of minnows 


Big Bass 


Sportsman’s Corner 


land. A quarter of an hour of this 
convinces us that the fish aren’t 
down that deep. Simultaneously the 
three motors spring to life and we 
head for a beautiful rock shoreline 
breaking off into six to eight foot 
depths. Jim Mitchell connects first — 
then Frank Phipps and I, almost at 
the same time. They're here! Large- 
mouth and Kentucky bass for the 
most part, with just the right sprin- 
kling of smallmouh. Once, all three 
of us are battling lunkers at the same 
time. 

Fishing can be just as great in 
Lake Cumberland in the Fall as in 
April. The 50,250 acre impoundment 
is formed by a dam 240 feet high 
erected in 1951 across the Cumber- 
land river. ‘The shoreline measures 
1,255 miles and water depth aver- 
ages 90 feet. This water lies wholly 
in Kentucky and currently rivals 
famed Dale Hollow as a bass pro- 
ducer. Biologists’ checks immediate- 
ly after impoundment revealed the 
highest black bass population of any 
lake in the nation. The tremendous 
spawn that year has spilled over 
into succeeding years and the har- 
vest of black bass is phenomenal. 


Walleye Runs 


However, Cumberland is perhaps 
more famous for its walleye runs in 
the North and South forks of Cum- 
berland, Rockcastle and _ Laurel 
rivers —the headwaters of the lake. 
These runs occur usually in Febru- 
ary and March. Fishermen refer to 
any eight-pound walleye taken dur- 
ing this period as “a small one”. 
Thus far, the largest taken weighed 
in at a little over 19 pounds. Heavy 
casting lures bounced along the bot- 
tom of the swift but shallow streams 
are most productive during the runs. 

Right after the walleye run — usu- 
ally in April—the white bass swarm 
into the same rivers to set up honey- 
moon quarters. Limits of two pound- 
ers frequently are harvested during 
this period, sometimes during one 
morning’s fishing. The daily bag 
limit is 60—presumably 30 boys and 
30 girls. (Incidentally, in answer to 
a reader’s question: No, it is not true 
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that the smallmouth bass are males 
and that all largemouths are fe- 
males.) 

Cumberland in addition to being 
the address of members of the bass 
family, also is the home of the pan 
fishes, crappie and bluegill; of chan- 
nel catfish—and of something new 
in the experience of the majority of 
fresh-water anglers—the “Rock 
Fish”. This is the ocean striped bass, 
which became trapped in the 
Santee-Cooper reservoir in 
South Carolina and grew to 
a battling lunker size. Cum- 
berland is one of three Ken- 
tucky lakes in which these 
salt-water giants were urged to 
set up housekeeping—albeit at 
first reluctantly. However, this 
Spring, for the first time, fer- 
tile eggs of this specie were 
found. Many of the original 
fish planted by the Fish and 
Wildlife Resources Depart- 
ment have been caught by 
fishermen. These pioneers 
from South Carolina have 
shown excellent growth and 
indications are, according to 
biologists, that the stripers 
eventually will be added to 
the list of game fish in Cum- 
berland, Herrington and Ken- 
tucky Lakes. 

Below the dam, in the cool 
waters pouring forth from the 
bottom of the deep lake, there 
is excellent rainbow trout fish- 


Orney Lake Cumberland bass tries to throw 
the Shanon Twin Spinner into the brush 
pile, but angler is lucky and lands him 


ing. These waters never reach a tem- 
perature greater than 62 degrees, 
even in the dog days of Summer. As 
a result, the rainbows flourish and so 
do the trout-fishermen. 

Cumberland has been well de- 
veloped. It boasts two state parks, 


Cumberland Falls and Cumberland 
(Continued on page 29) 


Float fishing on the upper Cumberland 
River is an adventure and a test of boating 
and fishing skill 
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Following approval of a merger of the City Na- 
tional Bank and Trust Company into the Conti- 
nental Illinois National Bank and Trust Company, 
David M. Kennedy (r.), Continental Illinois board 
chairman, helps Arthur T. Leonard, City National 
president, remove a portrait of Charles G. Dawes 
from Leonard’s office wall during the move into 
the Continental Illinois building. Leonard has been 
installed as chairman of the executive committee 
of the merged bank. Dawes was vice president of 
the United States from 1925 to 1929 


Business 


Highlights 


The advertising space race—the race to find more 
space—continues with the latest entry, BagVertis- 
ing, created by Jerry Levin (l.), vice president, 
Gaiber and Associates, Inc., and Sy B. Gaiber, 
president. BagVertising will sell 2 x 5 ad units at 
$20 per week to local merchants, bags to be sup- 
plied to supermarkets at no charge 


THE MOST PRACHICAL METHOD’ 


€¢ 


SELL 
THE Y 
SHOPPER -. 


EVERY Time SHE BUYS 
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A More hanaisiong Py 


U. S. Steel officials help supervise pile driving shown getting under- 
way at the new 27-story Federai Building at Jackson and Dearborn. 
A 75-foot beam, weighing 41/2 tons and rolled at U. S. Steel’s South 
Chicago works, is about to be driven 60 feet into the ground on the 
east side of the site where it will support the wall of an adjoining 
building. Pictured are (I. to r.) Philip J. Larson, regional contracting 
manager for U. S. Steel’s American Bridge Division; William Haskeil, 
general superintendent of South Works; and James F. Traa, Chicago 
district manager of sales. General contractor is A. L. Jackson Co. 


Proving that you can take it with i i 

you, Swift G Company picked u 
its raised computer floor for its data processing center when it ogee 
its executive headquarters from the Stock Yards to 115 W. Jackson 
St. Unistrut Products Company workers removed the flooring and 


reinstalled it in the new offices. The special flooring was designed 


to accommodate the heavy complex wirin i 
required b 
and other electronic equipment mae pia 


Construction on this 15-story ele- 
vator apartment building is under 
way at 5401 South Hyde Park 
Boulevard under Urban Renewal 
Section 220. Completion date on 
the $1,750,000 high-rise is Nov. 
1, 1962. It will contain 78 units, 
renting for $175 to $280. Archi- 
tects are Ezra Gordon and Jack 
Levin 


Now you can dial a road with the 
new Minneapolis-Honeywell auto- 
matic control system for road payv- 
ing equipment. The firm states 
the operator need set ony two dials 
for grade and slope, snap two 
switches to ‘’automatic,’’ and the 
Paver automatically lays a mat 
smoother than any man could. On 
Interstate Highway 80 in lowa, a 
single paver equipped with the 
new control system lays 6,000 tons 
of high-type mix in a 10-hour day 


Artist’s sketch of Northern IIlinois Gas Company’s new general office build- 
ing shows how it will appear when completed in early 1963. The $2 million, 
three-story structure will have about 125,000 feet of office space on a 
112-acre site. Approximately 700 NI-Gas employes will work in the building 


A new, extra-long flat car, de- 
signed to provide reduced-shock 
transport for autos and other fra- 
gile freight, has been introduced 
by the Southern Pacific Railroad. 
The car, manufactured by Thrall 
Car Manufacturing Company, Chi- 
cago Heights, is designed for fast 
convertibility to meet a variety of 
fragile freight requirements 


The first sidewalk teller facility 
in downtown Chicago was unveiled 
recently at Amalgamated Trust & 
Savings Bank, 111 S. Dearborn. 
First customers are (I. to r.) Sam- 
uel Levin, Amalgamated board 
chairman; Chicago Mayor Richard 
J. Daley; L. K. Schlipper, bank 
vice president, and William C. 
Reimbold, president. Amalgamated 
is one of the four labor-union 
owned institutions in the United 
States 


This 16 by 8-foot three-dimensional land-use model of the Dres- 
den Industrial District is on display in the Dearborn street windows 
of the Chicago Association of Commerce and Industry, 30 W. 
Monroe St. The district is the world’s largest planned industrial 
park. Indicated on the map, scaled at one inch to 250 feet, are 
typical industrial plant sites situated to secure full advantage of 
the famous Dresden Nuclear Power Station such as transportation 
facilities, water, fuel and utility sources. In the foreground is the 
town of Morris, 50 miles from Chicago, on the west border of the 
10,000 acre tract. The site is traversed by the Illinois River, link- 
ing the Great Lakes with the Mississippi River. Also indicated are 
proposed bargeways, access roads, railroad spurs from Rock Island, 
Santa Fe and Elgin, Joliet G Eastern railroads, the Dresden Locks, 
the confluence of the Kankakee and Des Plaines rivers, and pro- 
posed housing and recreational facilities 


Construction has started on this eight-story, $3 million headquar- 


ters for the American College of Surgeons at 55 E. Erie St. The 


75,000 square foot structure is scheduled for completion in May, 
1963. Architects are Skidmore, Owings & Merrill, Inc. 


Highlights Continued 


New $6 million Water Tower Inn, 15-story, 300- 
room hotel, presents contrast of ultra-modern in 
architecture with historic 92-year-old Chicago Water 
Tower. Restaurants have been done in Victorian decor. 
Architects Hausner and Macsai 
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Proved in carmaker tests: 


FINEST PROTECTION FOR YOUR 
VALUABLE CAR INVESTMENT! 


Test-proved SUPER PERMA- 
LUBE Motor Oil lubricates 
so perfectly it makes vital 
engine parts last longer. It 


helps to preserve the life of 
_ your car—lets you enjoy 
new-car performance longer. 


Checks valve-lifter sticking 


. | and chatter .. . helps to give 
fast, easy starts. And you 
can go farther without add- 

® 


ing oil! SUPER PERMALUBE 
Motor Oil Motor Oil surpasses car- 
makers’ toughest tests for 


Maximum Severity service. 
Change to SUPER PERMA- 
LUBE— the finest protection 
you can get for your car’s 
engine. 


STANDARD 
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SUPER PERMALUBE, Motor Oil 
is now available nation-wide 
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Curling Is Catching 


(Continued from page 19) 


somewhat to the curves of the base- 
ball. As with baseball, curling has 
its “clutch plays,” or the plays on 
which the outcome of the entire 
game may hinge. But in curling, the 
“clutch plays” are much more fre- 
quent. 

pihe: skip. Or captain, of the 
curling “rink,” or team, is charged 
with a responsibility very much simi- 
lar to that of a football quarterback 
or a baseball coach. But if anything, 
his responsibility is much greater. 

In full command at all times, the 
“skip” must call every shot of his 
team, judge changing conditions of 
the ice, spot weaknesses in the other 
team, and plan a complicated strate- 
gy which often varies as the game 


progresses. 
Each “skip” of the opposing 
“rinks” always has the last two 


stones to curl. And in doing so, the 
“skip” almost constantly is faced 
with a “clutch play,’ for the last 
stones usually determine the out- 
come. 

Without doubt, curling is the 
best adult participation sport avail- 


able to both men and women of all 
ages. There’s many a curler in the 
Chicago area in the 70 age bracket, 
and some who have passed 80. 

Unlike the thousands of wives 
deserted by their golfer-husbands on 
weekends, most wives of curlers do 
not permit themselves to become 
“curling widows.” A recent nation- 
wide survey showed that nearly 60 
per cent of the wives of curlers have 
taken up the game themselves. In 
fact, once smitten by curling, the 
wives usually devote twice as much 
time to the game as their husbands. 

And unlike nearly every other 
sport, there is always a place in a 
game for the raw beginner. The be- 
ginner can join a “rink” immediate- 
ly without damaging the fun of 
others. The secret lies in a balancing 
of “rinks” with beginners and veter- 
ans. 

Curling always has been famed 
for good sportsmanship, the utmost 
of courtesy, and camaraderie. One of 
the game’s few rules reads: “Con- 
gratulate opposing players when 


they make a good shot and by the 
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it’s time to call HYRE! 


*Electrical 
Deficiency 


Employees who see better 


... work better! Let our experts show you how modern lighting 


steps up production by preventing eye fatigue. 
Complete electrical service 24 hours a day! 


© Wiring 


® Motors ® Repairs 


® Generators 


® Maintenance 
® Installation 


AV, } 4 14 ELECTRIC CO. 2320 W. ogden Bivd. + CHesapeake 3-6100 


SINCE 1912 


INDUSTRIAL AND COMMERCIAL LIGHT AND POWER 


same standard be charitable in not 
embarrassing a player who has 
missed a shot. Never confuse humor 
with sarcasm.” 

The sport is completely devoid of 
professionals, although the high de- 
gree of skill achieved by some curl- 
ers, many of whom are in the Chi- 
cago area, could easily make for 
professionalism. 

Gambling is strictly taboo. Even 
friendly betting would be cause 
enough for the bettors to be ostra- 
cized. There are, of course, trophies 
or similar prizes for winners of a 
“bonspiel,’ the curling term for 
tournament. And, in accordance 
with a long tradition, the winning 
team usually buys a round of drinks 
for the losers in a “broom stacking” 
session after a game. 


Cross-Section of People 


But perhaps more than anything 
else, it’s the high level of fellowship 
that makes curling the wonderful 
sport it is. The game brings together 
an exceptionally wide cross-section 
of people. For instance, a nineteenth 
century curling fan, the Rev. John 
Kerr of the Parish of Dirleton ex- 
plained that curling “brings rich 
and poor together in a way that 
nothing else can do and without tak- 
ing from one his dignity or from 
the other his self respect.” 

Much more recently, an avid 
curler of a Chicago area club put it 
this way: “Curling is the best level- 
ler we ever had around this club. 
Before curling, no one would speak 
to you if you didn’t re-string your 
tennis racket twice a week.” 

Curling is much less expensive 
than golf. Little gear is needed by 
the individual player, whose basic 
needs are a pair of rubbers or rub- 
ber-soled shoes to keep from slipping 
on the ice, long underwear and a 
heavy sweater to keep warm, and a 
broom or long handled brush for his 
turns at sweeping. Frills can be 
added, of course, such as fancy tams, 
ornamented with the colorful curl- 
ing club pins traded among com- 
petitors. 

The stones—two per curler—cost 
$65.00 or more a pair, but these are 
owned by the club. The granite 
curling stones, incidentally, are tra- 
ditionally quarried on Ailsa Craig, 
a rock pinnacle in the middle of 
the Firth of Clyde in Scotland. 

Known as the “roaring game” be- 
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cause of the noise of the heavy stone 
on ce, curling consists of sliding 
the 4214 pound stone down a 139- 
foot strip of ice, called a “sheet.” 
The object is to have the stones 
come to rest as near as possible to 
the center of a three ring bull’s eye— 
the “house’—at the far end of the 
sheet. The stone or stones nearest 
the bull’s eye are the counters for 
the winning team. 

Hach team, lor. rink”\-has »four 
curlers—the “lead,” the No. 2 player, 
vice skip (or No. 3), and the “skip,” 
curling last. Each player curls 
against his counterpart on the other 
team, with the competitors taking 
turns curling two stones each. 

When all curlers, four on each 
team, have delivered a total of 16 
stones, the score is determined by 
totaling the counters in the house, 
that is, granting one point for every 
stone that is nearer the center of the 
bull’s eye than any stone of the op- 
posing side. This amounts to an 
“end,” or in baseball parlance, an 
inning. 

A perfect score for an end would 
be eight, but this eventuality is con- 
sidered to be about 100 times as rare 
as a hole in one in golf. 

The curlers then turn about and 
curl the other direction down the 
ice. A game consists of eight, 10, or 
even 12 “ends,” requiring at least 
two hours or more of play. 


Team In Action 


Every curler has an important 
part to play each time his team is 
in action. The “skip” (except when 
he is delivering his stones is in the 
“house” at the far end, indicating by 
pointing his broom where he wants 
the shot placed by his teammate 
making the delivery. The other two 
teammates, armed with their brooms 
or long handled brushes, move brisk- 
ly down the ice, flanking the mov- 
ing stone. 

Only by command of the skip do 
they sweep. And by no means is 
sweeping merely for show or ex- 
ercise. The rapid strokes of the 
broom or brush cause the stone to 
move faster on the friction-melted 
ice. Sweeping also can affect the 
direction of the stone by delaying 
the break of the “in-turn” or “out- 
turn.” 

During the five month season, 
many curlers spend several nights a 
week and much of the weekend on 
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Scene at the Stadium in Chicago as the first United States Men’s National Curling 


Championship got under way. 
competed in the four day meet 


ice. There are irequent inter-club 
and invitation “bonspiels,” here and 
at many famous curling spots to the 
north, all of which often take dedi- 
cated curlers away from business and 
their normal pursuits for several 
days or a week at a time. Not a 
season goes by but what some Chi- 
cago area curlers also take time out 
for curling excursions to Canada, 
Scotland, and Switzerland. 

Curling first was introduced to 
North America by Celtic fur trap- 
pers and Highland regiments sta- 
tioned here in colonial times. But it 
was not until the 19th century that 
any formal clubs were established 
and records kept. The first known 
Chicago curling club was established 
in 1854 by a group of Scotsmen who 
used a frozen pond along Madison 
street. Later, membership ~ was 
opened to players of other nationali- 
ties. 

After the turn of the century, the 
winters became milder, and the 
curlers in the midwest and elsewhere 
lost interest because of the uncer- 
tainty of natural ice. In Chicago, 
there had been curling on ponds in 
the parks, but the game had died out 
by 1910. 

The present revival here began 
in the mid-1930’s, when curlers, 
mostly at the Indian Hill, Skokie, 
North Shore, and Exmoor Country 
Clubs, again tried natural ice. Then, 
a small group of the most enthusias- 
tic curlers got together, and in 1949 
opened the area’s first indoor arti- 
ficial ice facility, known as the Chi- 
cago Curling Club. Now, there are 
eight clubs with indoor ice—Chi- 
cago Curling, Indian Hill, Skokie, 
North Shore, Glen View, Oak Park, 


Forty top curlers from nine states and Canada 


Exmoor, and the Saddle and Cycle 
Club. 

Incidentally, the curling houses, 
built at a cost of $45,000 or more, 
have proved to be a winter boon for 
the country clubs, which, before 
curling, were often like morgues, 
for lack of customers during much 
of the winter season. 

In March, 1957, curling caught 
the public spotlight. Press, radio, 
and television covered the first 
United States Men’s Curling Cham- 
pionship, staged in the Chicago 
Stadium under the sponsorship of 
Marshall Field & Co. This State 
street department store continues to 
be a co-sponsor, with the United 
States Men’s Curling Association, 
of this major event, held each year 
in a different city. Each year, too, 
the Chicago Tribune sponsors the 
Illinois playdown, the state-wide 
bonspiel determining which team 
shall represent the state in the na- 
tional championship. 

The United States now has 90 
curling clubs with 10,000 men curl- 
ers. And, with “curling widows” be- 
ing a rarity, there probably is an 
equivalent number of wives and 
other family members who can be 
counted as active curlers. 

However, the United States’ par- 
ticipation cannot compare with that 
of Canada, where curling rates as a 
national sport. Curling thrives in 
all provinces of the Dominion, 
where there are more than 2,000 
clubs with approximately 300,000 
men, women, and children enjoying 
the game. 

Many leading businessmen in the 
Chicago area have actively sup- 
ported curling, but perhaps none 
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has done more to further this win- 
ter sport locally than has Hughston 
McBain, retired chairman of Mar- 
shall Field & Co. 

McBain, who, for one 
helped create the first curling house 
at Chicago Curling, has become so 
well identified in his promotion of 
the sport that he could well be called 
Chicago's “Mr. Curler.” 

“It’s a wonderful game that every- 


thing, | 


one should have an opportunity to | 


enjoy,” says McBain. 

“The big objective now should 
be to encourage our park districts 
in the Chicago area to provide curl- 
ing houses so that the game could 


become the great wintertime public | 


sport that it is in Canada.” 


Old Kentucky Home 


(Continued from page 21) 


State Park, as well as excellent pri- 
vately-operated facilities. 

Vignette No. 2: The scene: 
Kentucky Lake. The time, October, 
1960. We are giving the coup de 
grace to a huge stack of wheat cakes 
and ham in the spacious and pleas- 
ant dining room of Kentucky Dam 
Village State Park near Gilberts- 
ville, Kentucky. Chick Anderson, 
Outdoor Editor of WEHT, Evans- 
ville, Indiana, halts the massacre 
long enough to say: “We can try 
above the dam for crappie in the 
morning and then work the fast 
water below the dam in the after- 
noon for white bass, saugers or cat- 
fish.”” His fork flashes out, beating 
mine to the last pancake by a blue- 
gill’s eyelash. 

We are at Kentucky lake to make 
a series of TV films. Chick’s cam- 
paign plan turns out to be nothing 
short of inspired. The cameraman 
is kept busy all morning shooting 
scenes of Anderson and Mercier 
hauling in slab-sided crappie. We 
don’t pay much attention to the 
cameraman’s muttering in his beard 
until late in the afternoon after 
we've about worn out the bearings 
on his camera with tremendous foot- 
age of action with the hundreds of 
white bass and saugers swarming be- 
low the dam which forms the Lake. 

The light is failing as the camera- 
man carefully stows his gear and 
without a word takes the rod from 
my hand. “I’m out of film and I 
don’t have any floodlights,” he says 
as he makes his first cast, ‘and I’ll 
be dipped if I’m going back to Chi- 
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cago without catching at least one 
fish”’. 

Kentucky is another impound- 
ment, formed by a dam 8,422 feet 
long, backing up water for a dis- 
tance of 184 miles along the ‘Ten- 
nessee river across the State of ‘Ten- 
nessee and into Alabama. There are 
2.380 miles of shoreline and 158,000 
surface acres of water. It was com- 
pleted in 1944. It is a comparatively 
shallow lake, ideal for crappie—es- 
pecially during the early Spring 
spawning run. Literally thousands 
of limits of 60 crappies are harvest- 
ed each year. ‘There are largemouth 
and striped bass in good numbers, 
bluegill, sauger, catfish and a few 
walleye. By the way, the Depart- 
ment is sending another party to 
Santee-Cooper to catch and return 
“Rock Fish” to Kentucky Lake as 
well as Cumberland and Herring- 
ton. They've done _ exceptionally 
well in Kentucky Lake. 

Below the dam in the swift waters 
of the Tennessee river, fishing is 
excellent the year around. From 
these waters some of the greatest 
catfishing on the continent is avail- 
able to both sports fishermen and 
commercial fisheries. 


Kentucky Lake is perhaps the 
most highly developed of the lakes 
in the Commonwealth. ‘Two state 
parks are located here, as well as 
many commercial docks, cabins and 
motels. At both Kenlake and Ken- 
tucky Dam Village State Parks, all 
kinds of recreation are available in 
addition to fishing. Beaches are pro- 
vided, each has a golf course, horse- 
back riding is offered and the lodg- 
ing accommodations and meals are 
of the finest. 

Vignette No. 3: The scene: Dale 
Hollow Lake. The time, late June, 
1961. “If you want to tie into these 
big smallmouths, you've got to troll 
at a good clip or cast and retrieve 
at a very fast speed with a big-bill 
deep-running plug”, says Amos the 
guide. The sun is beating down and 
we aren’t adverse to the idea of 
creating a little breeze with a fast- 
moving boat—so we take Amos’ ad- 
vice. Result—a beautiful string of 
smallmouth bass weighing from two 
and a half to five pounds each. We 
think it’s been a great day—but 
Amos is disappointed. “Shucks,” he 
says as we dock, “with your reputa- 
tion, I thought for sure we'd boat 
at least one or two of those six to 
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seven pounders same as that young- 
ster and his mother I had out last 
Monday”. We feel like slinking out 
of Dale Hollow hiding that string 
of miserable small mouths in the 
deepest recesses of the car trunk. 
Amos wasn’t kidding. This big 
clean water impoundment produces 
smallmouth bass in the six or seven 
pound class regularly. From these 
waters came the world record in 
1956. Paul Hays of Leitchfield, Ken- 
tucky landed a smallmouth weigh- 
ing eleven pounds and fifteen 


ounces which still challenges ail 
comers. 
Some of tle finest bluegill in 


southeastern United States live in 
this lake. These big fellows offer 
summer fishing during the lull in 
smallmouth, largemouth, and Ken- 
tucky bass activity and fish of this 
species in one-pound packages are 
not uncommon. Some large walleye 
are being harvested now, especially 
with the arrival of colder weather. 
An occasional muskie also is caught. 
The crappie catch in early Spring 
is usually good and white bass fish- 
ing is excellent throughout the year 
—in the Spring spawning runs, in 
the Summer jumps _ (following 
schools of fish feeding on the sur- 
face) and by night fishing with 
minnows, and in the Fall by cast- 
ing. The Spring run of white bass 
in the tributaries now rivals. the 
famous Dix River white bass run in 
the headwaters of Lake Herrington. 
Dale Hollow dam is in Tennessee, 
but it backs much of the lake into 
Kentucky. The dam is 1,717 feet 
long and backs water a distance of 
51 miles with 30,900 acres of surface 
water with a shoreline of 620 miles. 
It was completed in 1943. 
Vignette No. 4: The Scene: Dix 
River above Herrington Lake. The 
time, Spring, 1961. “These are the 
biggest, hardest-fighting white bass 
you ve ever seen,’ says Dave as he 
guides us along the river bank. “I 
don’t care where you've fished for 
whites before, you're going to see 
something today.” Dave is right. 
The big battiers are present in 
numbers so great that I believe we 
could take hundreds of fish per 
man, if it were legal to do so. 
Herrington Lake Dam, 280 feet 
high, across the Dix river impounds 
3,600 acres of water for a distance 
of 25 miles. The first major lake 
constructed in Kentucky, it was 
completed by the Kentucky Utilities 
Company in 1924. There are large- 
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mouth and smallmouth bass, white 
bass, ocean striper (“Rock Fish’), 
walleye, crappie, bluegill and chan- 
nel catfish. The black bass take has 
been down for several years, the 
walleye take is sporadic, the crappie 
catch is generally good in summer 
months and bluegills offer a stand- 
by at any time—but it’s the tre 
mendous white bass fishing that 
makes this lake great. The lake is 
highly developed and docks and 
boating facilities are numerous. 

Other good Kentucky lakes are: 
Dewey, completed in 1949, with ex- 
cellent early Spring and late Fall 
largemouth bass fishing and _ fair 
white bass, crappie, bluegill, walleye 
and catfish catches. This lake is im- 
proving steadily. One state park, 
but general facilities are under-de- 
veloped. 

Buckhorn Reservoir, across Mid- 
dle Fork of Kentucky River is 21 
miles long. It was completed in 1960 
and opened for fishing July 1, 1961. 
Largemouth, smallmouth, white 
bass, walleye, crappie, bluegill, 
channel cat and muskellunge. So 
far, the catch of bass has been good, 
crappie and bluegill take fair. No 
overnight facilities at the lake, but 
these may be found in nearby towns. 
Boat ramps are available at the lake. 

Three other new lakes are under 
construction. Barkley will lie along- 
side Kentucky Lake and will be al- 
most as large. It will be connected 
with Kentucky Lake by a canal 
about two miles long. Target date 
for completion is 1963. The area 
between the two lakes—Kentucky 
Woodlands National Wildlife Ref- 
uge—and additional areas, are being 
considered by the U.S. Fish and 
Wildlife Service for a National 
Park. Nolin River dam is under 
construction and should be com- 
pleted in 1963. This will be a 5,800 
acre lake near the newly-construct- 
ed Rough River Reservoir. The 
third dam under construction is 
near Scottsville on Barren River. 
Target date is 1965, for this 10,050 
acre lake. 

Kentucky hospitality is world- 
famous. The greeting given the 
sportsman by the fish is as enthusi- 
astic as that given by the many 
operators of fine resorts. The many 
good launching sites for boats, ex- 
cellent docking facilities and beauti- 
ful state parks help to make Ken- 
tucky a great year-round vacation 
State. Y’all come. Hear? 

Good Hunting and Fishing. 
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Gas 

infra-red burners 
supply heat energy 
at United Al af Lines 


Gas-fired infra-red heaters have recently 
been installed in a new United Air Lines 
hangar at Chicago O'Hare International 
Airport. Here the planes are serviced, and 
de-iced if necessary, under glowing red 
ceramic units suspended from the ceiling. 


No matter how cold it is outside, the Gas 
infra-red heaters direct their warming rays 
to supply perfectly controlled heat to the 
people and equipment below. Like rays from 
the sun, the energy from Gas burners heats 


only the objects touched without wasting 
heat on the intervening air. The warmed 
floors and walls of an infra-red heated 
building also produce warmth by means of 
radiation, conduction and convection. 


In addition to the comfort of heat with- 
out air movement, Gas infra-red burners 
are economical to operate and require little, 
if any, attention. Normal maintenance con- 


sists of air blowing the units once each heat- 
ing season. 


For more details on this latest jet-age energy, just telephone 431-4842. One of our engineers 
will be glad to discuss the application of Gas infra-red heating to your particular needs. 


INDUSTRIAL DEPARTMENT 
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Industrial 
fe abel 


eid IN THE 
mab METROPOLITAN 


AREA 


T HIRTY-ONE projects in Metro- 
politan Chicago during the month 
of September represent an _ invest- 
ment of $11,849,000 compared with 
31 projects and an investment of $9,- 
650,000 for September, 1960. To date 
this year, there have been 309 proj- 
ects and an investment of $189,010,- 
000 compared with 283 projects and 
$188,765,000 for the first nine months 
of 1960. 

Projects covered in this report in- 
clude construction of new plants and 
industrial warehouses, expansion of 
existing plants and warehouses, and 
acquisitions of land or buildings for 
industrial purposes. 


e Walgreen Company, 4300 W. 
Peterson, recently acquired 20 acres 
of land located at St. Charles and 
Wolf Roads in the Village of Berke- 
ley, south of Bellwood. The firm 
plans to build a warehouse contain- 
ing 250,000 square feet of floor area 
on the site. Construction is expected 
to begin early in 1962 and is sched- 
uled for completion late in the year. 
The warehouse will operate in addi- 
tion to the company’s present facility 
at 4720 S. St. Louis Avenue, which 
currently supplies the company’s 
Chicago stores and many of its Mid- 
west units. Architect —Skadberg Ol- 
son Company. 


e American Maize Products Com- 
pany, producer of corn syrup, 
starch, cattle feed dextrine and lac- 
tic acid products, is constructing a 
179,000 square foot plant addition to 
its facilities at 113th Street and In- 
dianapolis Boulevard, Hammond. 
The addition is scheduled for com- 
pletion in the spring of 1962. Archi- 
tect — Shaw, Metz and Associates; 
general contractor — Campbell, Low- 
rie and Lautermilch. 


e Abbott Laboratories, producer 


of drug, pharmaceutical and nutri- 
tional products, at 14th Street and 


October 


Sheridan Road, North Chicago, re- 
cently announced the purchase of 
420 acres of land on the west side of 
Waukegan, one-quarter mile south 
of Buckley Road. The company 
plans to develop the site, to be 
known as “Abbott Park,” as a manu- 
facturing, administration, training, 
and research center, to supplement 
Abbott’s North Chicago facilities. 
Brokers — Scribner and Company 
and Heil and Heil. 


e Great Northern Manufacturing 
Company and its subsidiary, Gener- 
al Bathroom Products Company, 
1056 N. Wood Street, recently ac- 
quired 150,000 square feet of land at 
Touhy Avenue and Nicholas Street 
in Centex Industrial Park. A plant 
containing 50,000 square feet of floor 
space will be built on the site for the 
relocation of the two companies next 
spring. Principal products of Great 
Northern are fluorescent lighting fix- 
tures and mercury vapor luminaries. 
General Bathroom produces medi- 
cine cabinets, vanities, and bathroom 
accessories. Brokers — Davis, Pain 
and Company and Bennett & Kahn- 
weiler; general contractor — North- 
ern Builders, Inc. 


e Ames Supply Company, dis- 
tributor of typewriter parts at 564 
W. Randolph Street, recently ac- 
quired three acres of land in Ells- 
worth Park Manufacturing District, 
where the company plans to build a 
45,000 square foot plant for the relo- 
cation of its operations in 1962. A 
principal part of the company’s ac- 
tivity is the assembly of typewriter 
platens manufactured by its affiliate, 
Ames Rubber Company, Hamburg, 
N.J. Broker — Branigar Organiza- 
tion, Inc. 


e Bloomfield Industries, Inc., 
manufacturer of restaurant equip- 
ment, recently broke ground for 50,- 
000 square feet addition to its plant 
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at 4546 W. 47th Street. Construction 
is scheduled for completion late this 
year. Architect — A. Epstein and 
Sons, Inc.; general contractor — Rob- 
erts-Lang-Gray, Inc. 


e The Weyerhaeuser Company 
Lumber and Plywood Division at 
100 Addison Street, Elmhurst, has 
under construction a 45,000 square 
foot warehouse and office building 
on Carnation Street, Franklin Park. 
The building is scheduled for com- 
pletion early next year. Architect — 
Albert E. Eiseman Jr.; general con- 
tractor — Edwin E. Hartrich and 
Son. 


e Reflector - Hardware Corpora- 
tion, manufacturer of metal mer- 
chandising equipment, is adding 52,- 
000 square feet of floor space to its 
plant at 1425 N. 25th Avenue, Mel- 
rose Park. The addition is scheduled 
for completion late this year. Archi- 
tect — A. Epstein and Sons, Inc., 
general contractor — Fred Teitel- 
baum Construction Company. 


e American Oil Company is 
scheduled to expand facilities lo- 
cated in the vicinity of 2500 New 
York Avenue, Hammond, during the 
coming months. Construction will 
involve a new fuel blending building 
and additions to auto laboratory, of- 
fice and service buildings, totaling 
about 16,000 square feet. 


e Schering Corporation, distribu- 
tor of pharmaceutical products at 
251 East Grand Avenue, has broken 
ground for a new office and ware- 
house containing approximately 26,- 
000 square feet on a two-acre site on 
Natchez Street near Howard Street 
in Niles. The building is scheduled 
for completion early next year. Gen- 
eral contractor — J. Emil Anderson 
and Son. 


e S&C Electric Company, is add- 
ing approximately 27,000 square feet 
of floor space to its plant at 6617-45 
North Ridge Boulevard. The addi- 
tion is scheduled for completion late 
this year. The company manufac- 
tures high voltage switchgear for 
electric utilities, industrial plants 
and commercial buildings. Architect 
— Wm. Scheidemantel. 


e Ball Brothers Company, Inc., 
manufacturer of containers, caps and 
closures with general offices in Mun- 
cie, Ind., recently acquired for use 


60,000 square feet of floor space in 
the Interlake Industries Building at 
200 Moen Avenue, Rockdale. The 
company will manufacture a new 
type of plastic container at this ad- 
dress and will be in full production 
by January, 1962. Pilot plant equip- 
ment will be furnished for the oper- 
ation by the company’s research di- 
vision located at Boulder, Colo. 
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Barometer Blues 


(Continued from page 16) 


have learned to expect extra work 
on such days. 

The seasons seem to influence our 
efficiency. When the errors made by 
a group of bank clerks were tabulat- 
ed, it was found that there were 
relatively few in spring, but in sum- 
mer they rose. in the fall they 
dropped off again, in winter they 
rose once more. 

We are absent-minded when the 
barometer goes down. Traffic and in- 
dustrial accidents soar on falling 
barometer days, and headaches, faint- 
ing spells and acute appendicitis 
are more common—the latter to such 
a degree that surgeons often look 
for an outbreak of them just before 
a storm. A druggist will tell you he 
sells many more headache tablets on 
low-pressure days. 

Worker efficiency also follows a 
plunging barometer, sometimes fall- 
ing by as much as ten per cent. And, 
since many people wake up despis- 
ing everything—their jobs included 
—absenteeism commonly rises when 
the barometric pressure is low. 

If you are in business, avoid your 
most difficult customer on falling- 
pressure days, is the advice of Dr. 
Mills who has discovered that ‘“Cli- 
mate makes the Man.’ You may 
suffer greatly from damp days and 
heat waves while your neighbor can 
stand them well. High temperatures 
and high humidities depress every- 
body’s morale. 

In fact, a salesman should not feel 
too guilty if he just stops work alto- 
gether at the first sign of a storm 
for the chances are he will make few 
sales of any importance. Certainly 
he will have to work harder, talk 
faster, promise more, and even then 
his wares will lose their luster in the 
shadows of a sinking barometer. 

All business, of course, has weather 
problems of some sort. A New York 
cigar store chain figures to lose 
$4,000 in sales on wet and windy 
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days. A specialty shop owner finds 
that people are more likley to re- 
turn items purchased on dreary days. 

On the other hand, rainy days may 
be good for department stores, pro- 
vided the rain does not start too 
early. Shoppers usually prefer to 
Stay 1n One store rather than brave 
the elements. 

Air conditioning in the tropics as 
well as in periods of heat spells im- 
proves the general health and in- 
creases working efficiency. Many sum- 
mer days in so-called temperate re- 
gions are more exhausting than 
those experienced in the tropics. 

Air conditioning has the same ef- 
fect on people as fresh water on wilt- 
ing flowers. You feel rejuvenated 
when you enter an air-cooled room 
on a hot summer day. Air condition- 
ing in homes and offices is develop- 
ing gradually, and we foresee a not 
too distant future when it has be- 
come a “must” for year around com- 
fort. 


Relief For Symptoms 


What can you do if you are sensi- 
tive to weather changes and depend- 
ent on the rising or falling barom- 
eter? Single symptoms of weather 
sensitiveness such as headaches, ex- 
treme fatigue or nervous tension and 
excitability may be relieved by prop- 
er drugs and medications. Don’t for- 
get them after you have found out 
which drugs are helpful to you. Hot 
baths and showers are recommended 
in other cases, or an hour or two of 
absolute rest in a quiet, possibly 
darkened, room. 

The most important and helpful 
factor, however, is to recognize the 
influence of the weather on mood 
and temper, on working capacity 
and general well being. Try to know 
yourself! Before you start worrying 
about your restlessness and irritabil- 
ity, before you start fretting over 
your boss’s irritability, you should 
realize that the weather may be 
playing its insidious tricks. 

Is the barometer falling? Has a 
cold spell suddenly given way to a 
warm humid wind? Is the air smoky, 
or is there a familiar depression 
which many people cannot help feel- 
ing on gloomy days? 

If you are aware of those influ- 
ences, the knowledge alone will take 
much of the stress and tension out 
of life on low-pressure days. It will 
bring you hope and relief, and will 

(Continued on page 45) 
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dhe New DAY-BRITE 

FAIRVIEW Lumines 

avilable NOW from 
HAWKINS ea, 


14” wide, 4%” deep 


Thirteen models and sizes of the Fairview IV, the new 
plastic enclosed type luminaries for two, three and four ORO 
rows of lamps, are ready for prompt delivery. Made by 


Day-Brite—Decidedly Better Lighting Fixtures, and sold by FAIRVIEW II 
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| Bess newest design achievement, THE FAIRVIEW IV, 
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Public Buildings—wherever, in fact, today’s higher footcandle 
levels are desired while still retaining the trim, sleek look so 
sought-after in modern planning. 

The Fairview IV is especialy designed for two, three, or four 
lamps parallel. 8-foot units are also available in tandem Rapid- 
Start or 8-foot Slimline lamps. The Fairview can be suspended 
or surface mounted. 

X-5 prismatic Cleartex enclosure controls brightness... 
translucent sides wipe out harsh ceiling contrasts. Both en- 
closure and channel are of one piece construction for simplified 
installation and servicing. 
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HAD A CHECKUP 
LATELY? 


We mean...a checkup of your... 


TRUCK OPERATION! 


Some surprises might be in store for you! 
A Trained 


Most transportation needs are different and 
to get the best a specialized service—to fit 
your particular operation is of vital impor- 


tance. Why don’t you tell your story to one 
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ibe and Tra i) fie - 


HE Civil Aeronautics Board is 

considering establishing rules de- 
fining the area within which an air 
carrier may perform pickup and de- 
livery service on air cargo. At the 
present time there is no prescribed 
rule defining the geographical area 
within which a carrier can provide 
pickup and delivery service and the 
C.A.B.’s authority has been restricted 
to either accepting or rejecting tariffs 
as they are filed. For the most part 
tariffs proposing the service beyond 
25 miles of the airport or from the 
corporate limits of a city have been 
rejected. The C.A.B.’s announce- 
ment said; “A clearer definition of 
the geographical area within which 
an air carrier is free to inaugurate 
pickup-and-delivery service is desir- 
able. Clarification will be of assist- 
ance both to the industry in its plan- 
ning for air cargo services, and to 
the board’s staff in the administrative 
handling of pickup-and-delivery tar- 
iff filings.” Stating that mileage is 
the appropriate means of defining 
such areas, the C.A.B. added: “With 
these factors in mind, we have tenta- 
tively concluded that except for the 
two top air cargo generating points, 
New York and Chicago, the author- 
ized terminal area for pickup-and- 
delivery services in connection with 
air transportation shall extend to a 
radius of 50 miles from municipal 
center (city hall or its equivalent) of 
the certificated point.” With respect 
to the New York and Chicago ter- 
minal areas, the Board tentatively 
concluded that the former include in 
addition to the five boroughs of New 
York City, eight counties in New 
York state, nine counties in New Jer- 
sey and three counties in Connecti- 
cut. ““The Chicago terminal area,” 
the C.A.B. added, ‘‘shall include, in 
addition to the city itself, eleven 
counties in Illinois, two counties in 
Wisconsin and two counties in Indi- 


” 
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e Stopping Interstate Shipment 
Within Origin State to Partially Un- 


load Found Legal: Interstate Com- 
merce Commission Examiner Otto 
A. Hanson, in a recommended report 
and order, expressed the opinion 
that motor common carriers may 
legally establish stopping-in-transit 
arrangements to partially unload 
mixed shipments of interstate and 
intrastate trafic. The recommenda- 
tion was issued in No. 33699, Cen- 
tral States Motor Freight Bureau, 
Inc., Petition for Declaratory Order. 
Examiner Hanson noted that while 
the petition specifically requested a 
declaratory order, no case or con- 
troversy is presented which requires 
an order and the questions present- 
ed can better be disposed of under 
the Commission’s general power to 
issue interpretive rulings. The Chi- 
cago Association of Commerce and 
Industry, in a statement filed with 
the Commission in support of the 
petition, said that there is an eco- 
nomic necessity for the establishment 
of tariff rules to permit an interstate 
shipment to be stopped in transit 
within state of origin to partially un- 
load and that the confusion regard- 
ing the legality of rules authorizing 
such service should be removed. 


e Ocean Freight Forwarder Legis- 
lation Signed By President: Presi- 
dent Kennedy has signed S. 1368 
permitting the licensing of ocean 
freight forwarders and also allowing 
forwarders to receive payment of 
brokerage fees in connection with 
shipments on which the forwarders 
performed freight forwarding serv- 
ices. The new law defines an inde- 
pendent ocean freight forwarder 
and provides for compensation from 
common carriers by water to the ex- 
tent of the value rendered such water 
carrier in connection with any ship- 
ment dispatched on behalf of others 
when and only when the forwarder 
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Transportation 


e Whatever transportation you 
need— freight or passenger — 
the Burlington is ready, willing 
and able to serve you. 


e For movement of raw materi- 
als or finished goods, let the 
Burlington provide the exact 
combination of services—rail, 
piggyback and highway trucking 
— which fits your needs. 


e And when you travel west, 
choose from America’s finest 
trains—the famous Zephyr Fleet, 
North Coast Limited, Empire 
Builder and other fine stream- 
lined trains. 
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A good vermouth 
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business. Cora is the 
| quiet vermouth, that 
' never interferes with the 
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or dry, Cora Vermouth 
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discretion and good taste. 
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is licensed and has performed the 
solicitation and securing of the cargo 
for the ship or the booking of or 
otherwise arranging for space for 
such cargo and at least two of the 
following services: 

1. The coordination of the move- 
ment of the cargo to shipside. : 

2. The preparation and processing 
of the ocean bill of lading. 

3. The preparation and processing 
of dock receipts or delivery orders. 

4. The preparation and processing 
of consular documents or export 
declarations. 

5. The payment of the ocean 
freight charges on such shipments. 
If signed by the President, this 
legislation will nullify an order of 
the Federal Maritime Board prohib- 
iting carriers from paying brokerage 
fees to freight forwarders. 


e Commitiee Amends Proposed 
Central Area Motor Rate Hike: The 
Central Committee of Central States 
Motor Freight Bureau, on reconsid- 
eration of Docket 41910 proposing 
an adjustment in class and commodi- 
ty rates, approved the following: 

1. Increase minimum charges on 
less than capacity loads by 25 cents 
per 100 pounds. 

2. Increase less truckload and any- 
quantity rates on shipments weigh- 
ing under 1,000 pounds by 25 cents 
per 100 pounds. 

3. All shipments moving on rates 
other than those covered in _para- 
graphs | or 2 to be subject to a sur- 
charge of $1.00 per shipment. 

The above adjustment is intended 
to supersede the $1.00 per shipment 
surcharge which became effective 
April 14.1961; 


e Governor Kerner Signs Bill In- 
creasing Length of Vehicles: Gover- 
nor Kerner has signed S. 494 which 
increases the length of regular type 
tractors and semi-trailers operating 
over the highways in Illinois to 55 
feet. ‘This is an increase of five feet 
over the previous maximum length. 
The new law also allows a 60-foot 
length for auto transport tractors 
and semi-trailers and all other types 
of combinations, including double 
bottoms—a boost of 10 feet over the 
earlier liniit. 


e 1.C.C. Extends Service Order 
Blocking N.Y.C. Railroad’s L.C.L. 


Embargo: ‘The Interstate Commerce 
Commission has extended the ex- 
piration date of its Service Order No. 
938, which annuls New York Gentral 


Railroad Embargo No. 164, until 
October 31, 1961. Through Embargo 
No. 164 the New York Central pro- 
posed to discontinue handling less 
than carload trafhc, except on ship- 
ments originating and destined to 12 
key points on its system. 


Private Enterprise 
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more important insurance against 
the destruction of our system? 

If private enterprise is prepared 
to do its part in this struggle, what 
specifically can it do? First, we must 
realize the nature and the danger of 
the struggle; second, we must be- 
come fully aware of our stake in the 
contest. 

Obviously business must continue 
to do its job of being productive and 
profitable. It must perform a useful 
economic role. It must make profits, 
not only for the benefit of its owners 
but to continue to provide jobs and 
useful production. The losses of an 
individual business is also waste of 
the resources of the community. 

Business needs to build confidence 
in the integrity of its leaders, its 
methods and of its products. Such 
confidence must be deserved. 

It must accept competition as es- 
sential to the system, not only to 
assure efficiency, but to justify its 
continued existence. It is becoming 
more and more apparent that a free 
electorate will no longer support un- 
regulated private monopolies. 

Business needs to demonstrate a 
degree of social responsibility accept- 
able to the community in which it 
operates and commensurate with its 
importance in such community The 
larger the enterprise the greater this 
responsibility. 

In a world of imperfect humans, 
it is unrealistic to expect that busi- 
ness leaders shall be perfect. How- 
ever, they are, by and large, better 
educated, of greater ability and in- 
fluence than the average citizen. Is 
it, therefore, unreasonable to expect 
of them a higher than average level 
of responsibility, integrity and lead- 
ership? 

But today it is not sufficient for 
private business to be admirable. It 
must also be able to convince others 
—the politicians; the press, the edu- 
cators and churchmen, and finally 
the voters, that it performs its eco- 
nomic function better than any 
other system. And yet how few of 
us attempt to explain and interpret 
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the system to our workers, customers, 
neighbors, the general public, or 
even our own children. 

We have the best product to sell. 
Under the private enterprise system, 
more people in the mid-20th Cen- 
tury live better than ever before. It 
has most effectively multiplied pro- 
duction and divided wildly its bene- 
fits. It has accomplished what social- 
ism merely promises for some indefi- 
nite future. 

But in concentrating on perform- 
ance it has failed to win sufficiently 
the confidence and recognition even 
of many who reap its productive 
benefits. It has sold its products, but 
not itself. Private business faces the 
danger of being destroyed because of 
poor public relations. 


Inevitable Development 


Now let us look at the particular 
role of private enterprise in the in- 
evitable development of the great 
areas of the world which are far be- 
hind in modern economic life. 

I say inevitable development — 
their progress will not keep pace 
with their hopes. They will make 
errors and encounter setbacks, but 
they will go on. The question is 
whether their growth will be basic- 
ally through private endeavor or 
through some system of statism, call 
it socialism or communism. If the 
latter should be the chosen path, it 
will lead to a strongly controlled 
and directed economy, with the driv- 
ing force in the whip of centralized 
power. And let no one imagine that 
when economic freedom is destroyed 
that the other freedoms of the bal- 
lot, the press and religion will long 
endure. 

Why do we of the countries high 
on the economic ladder have a stake 
in the course which the less devel- 
oped areas take? Simply this. If their 
massive populations, their resources 
and their influence in world opinion 
is aligned against the private enter- 
prise system, their weight will heav- 
ily tip the scales. 

Therefore, aside from the eco- 
nomic opportunities in the develop- 
ing areas—growing markets, attrac- 
tive profits—we need them as allies 
in the contest for preservation of our 
system. As a matter of simple mathe- 
matics, we need more recruits to the 
ranks of capitalists in the world. 

If we only realize it, modern life 
permits ready creation of capitalists. 
It makes possible for aman or wom- 
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an to own land, a home, a business, 
or shares in a corporate enterprise— 
and each such individual becomes a 
capitalist — a person of property. 
They will not welcome those who 
may come to take it away and give 
it to the State. 

Improving the opportunities for 
multiplying the number of such 
capitalists, that is the building of a 
middle class, should be the prime 
objective of businessmen, both local 
and foreign. This will be the great- 
est force in these areas toward a bet- 
ter life for the people, and political 
and social stability under a free Sys- 
tem. 

To achieve this the private busi- 
nessmen in the more developed 
countries can make an important 
contribution. They can supply: 1. 
Experience—not only technical, but 
the spirit of enterprise, manage- 
ment, improved methods of proce- 
dures. 2. Capital—from both busi- 
nes and financial sources. 3. Exam- 
ples of both the concept and the 
demonstration of the best features 
of progressive modern business. The 
image which is created by foreign 
businessmen may well determine 


whether the developing countries 
choose private enterprise as their 
model. 

Both because it is good business 
and good psychology, there are ad- 
vantages in partnership between for- 
eign and local interests. These coun- 
tries may well decide that a govern- 
ment-owned enterprise is preferable 
to one wholly owned by foreigners 
—whereas, if their own citizens can 
participate, they may welcome the 
foreign partial ownership. 

I am pleased to find that there is 
a trend among United States and 
European companies to seek such 
joint ventures with local business- 
men and investors. The financial ad- 
vantages of employing the maximum 
number of local personnel is widely 
accepted. But despite this, the politi- 
cians and nationalists continue to 
complain that enterprises directed 
by foreigners give no opportunities 
to the natives. This is another ex- 
ample of business failing to tell its 
story. 

Let us put the problem in simple 
human terms. An individual moves 
to a new community. He is a strang- 
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the lids with Freund Triple-Grip Can Clips. Once applied 
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FIEL1L- ORANJIE 
Se eee 
LE HAVRE - ROTTERDAM 
HAMBURG - BREMEN - LONDON 
ANTWERP - GLASGOW Vora Line Dete Vessel Line Date 
i Catherine Sartori Nov. 2 
FIELL~ TIORD NES ennai eae Michigan Ocean 
Vibyholm Oct. 18 Keeszs RY oes 
OSLO - COPENHAGEN ; pole Maria Teresa Nov. 2 
Swedish-American ot ale 
STAVANGER - BERGEN jae moat Nordlake 
nae we << SPandertge? Nov. 3 
ee ae Hamburg-Chicago Hell Grane 
Ternefjell Oct. 19 I uksefjell Nov. 6 
SWEDISH Fjell-Oranje gem Afi PE 
CHICAGO LINE Transatlantic Octal ia Jt ‘fic J Now 
LIVERPOOL Poseidon eee meat 
fe s7eide oseidon 
STOCKHOLM - GOTHENBURG cece a Oc 20. Emme Nov. 8 
COPENHAGEN - HELSINGFORS ah ie ee oo cca Hamburg-American 
Pps TS ‘ Chote reas Nov. 8 
Hamburg-American Eambured ie 
NIAGARA LINE Edwin Reith Ort 25 Werr ae nik ei Nov. 8 
Michigan Ocean as 3 I : 
CASABLANCA - ALGIERS - GENOA Transeurope Oct. 24 ieee ee 
LEGHORN - NAPLES - ALEXANDRIA Poseidon Prins Alexander Nov. 10 
PIRAEUS - ISTANBUL Valeria Oct. 24 ee ea 
Harbus Chics Braheholm Noy. 13 
Chee : ‘4 Oe 28 Swedish-American 
S Kari-Ragnar Nov. 15 
CONCORDIA LINE react aie 
Prins Willem IV OcteZ5 
GREAT LAKES SERVICE al oreing Magdeburg Nov. 15 
CASABLANCA - ALGIERS - GENOA || Suderholm Oct. 25 Hamburg-American 
LEGHORN - NAPLES - ALEXANDRIA Hycar Transquebec Nov. 15 
PIRAEUS - ISTANBUL Wolfgang Russ Oct. 27 Peaue 
: Ernst Russ Learina Nov. 16 
‘Transontario Oct. 30 , Hamburg-Chicago 
LIVERPOOL LINERS, Possidon Prins Willem vi Nov. 16 
LTD Volumnia Octs 31 _ Fjell-Oranje : 
~ Hamburg-Chicago Prins Wiliem Van Oranje Nov. 18 
LIVERPOOL - MANCHESTER Gus Now 4 Fjell-Oranje 
OLN Swedish-American Vingilia Nov. 25 
Hamburg-Chicago 
United Kingdom Ports 
DOWNTIME PROBLEMS WITH Nardo Oct. 19 
HEAT TRANSFER EQUIPMENT? _ Bristol Gity 
Kristina Oct. 20 
ENGINEERED -MAINTENANCE Nordlake 
services performed beforehand Maj Ragne Oct. 23 
can reduce costly shutdowns. Swedish-Chicago 
Monica Smith Oct. 25 
Swedish-Chicago 
WAT |IBD INDUSTRIES Beechmore Oct. 26 
Furness Great Lakes 
CL 4-9800 Eliicee Oct. 26 
Formerly Water Tube Boiler & Tank Co. Cunard Great Lakes 
Manchester Venture Oct. 26 
Manchester Liners 
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Nature Hikes—Plus, That Good Ole 
KENTUCKY COOKIN’! 
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PLUMB-BOB CENTERS 
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PLEASURES! 
OCEAN STRIPERS — BLACK BASS 
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For Information Contact: KENTUCKY DEPT. FISH & WILDLIFE RES., FRANKFORT, KY. 
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Fair Head Octa 27. 
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Caroline Smith Nov. 2 
Swedish-Chicago 
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Swedish-Chicago 
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Swedish-Chicago 
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Fyell-Fjord 

Otis Nov. 1 
Swedish-American 

Caroline Smith Nov. 2 
Swedish-Chicago 

Topdalsfjord Nov. 2 
Fjell-Fjord 

Frederik Ragne Nov. 10 
Swedish-Chicago 

Braheholm Noy. 13 
Swedish-American 

Torsholm Nov. 15 
Swedish-American 

Helga Smith Nov. 20 
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Mediterranean Ports 


Joliette Oct. 19 
Fabre 

Cordoba Oct. 24 
Fabre 

Robert. L22D. Oct. 30 
Montship-Cape 

Banda Nov. | 
Nedlloyd Line 

Exiria Nov. 14 
American Export 

Caribbean Ports 

Chr. Sartori Octs 16 
Michigan Ocean 

Magdalena Reith Oct. 30 
Michigan Ocean 

Francisca Sartori Novy. 6 


Michigan Ocean 


Japanese and Hong Kong Ports 
Masashima Maru Oct. i 
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living quarters, they will not con- 
tinue to pursue their filthy habits? 

The point I am trying to bring 
out is, how long will it be before 
these potential “slum makers” will 
have these modern buildings in such 
a condition that they will themselves 
be classed as slum areas. Or will the 
building owners be saddled with the 
impossible job of teaching the ten- 
ants decency? 

More power to the slum clearance 
program but what has been done to 
make the dweller conscious of his 
part in the program and his respon- 
sibility to the community? 

GEORGE N. CASE 
5340 BERENICE 
CHICAGO, ILLINOIS 


To the Editor: 

I thought the article entitled “Ur- 
ban Renewal Is Your Business” in 
the September, 1961 issue of Com- 
MERCE was one of the finest articles 
I’ve seen in this magazine in several 
years. In very general terms, I be- 
lieve the article adequately spells 
out the fact that urban renewal is 
everyone’s business. 

LAWRENCE E. KLINGER 
RESEARCH LABORATORIES 
SwirT & COMPANY 
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will be common problems in com- 
mercial law. 

Obviously a statute of the Code’s 
magnitude must be long. As printed 
for the Illinois General Assembly, 
the Code ran to 216 pages, exclusive 
of the index. The Official Text of 
the Code with explanatory com- 
ments is 713 pages long. But for 
once we will have in Illinois a com- 
prehensive statute where answers 
can be found to commercial law 
questions. 


Explanatory Commenis 


One difficulty which everyone had 
with older uniform acts, as with any. 
other legislation, was in trying to 
figure out how the words of the 
statutes applied to the occurrence in 
question. The Code contains ex- 
planatory comments to help in the 
interpretation of each section. This 
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will not only benefit the lawyers who 


are putting the Code to work, and 
thetr clients who need prompt and 
sure advice, but it will also promote 
uniformity in interpretation among 
the states adopting the Code. Since 
all businesses operate in interstate 
commerce, in one degree or another, 
the advantages of uniform laws, uni- 
formly interpreted, are self-evident. 


Intersiate Sales 


Problems in interstate sales started 
the movement which led to the Code. 
In 1939 the Commerce and Industry 
Association of New York, then called 
the Merchants Association, drafted a 
proposed statute on interstate sales 
for Congressional enactment. The 
obvious impossibility of trying to 
distinguish between intrastate and 
interstate sales, with two conflicting 
statutes, led to an abandonment of 
this effort. But the National Con- 
ference of Commissioners on Uni- 
form State Laws, with the collabora- 
tion of the Commerce and Industry 
Association, undertook a revision of 
the Uniform Sales Act. (The Com- 
missioners are appointed by the 
governors of the various states, and 
their National Conference is respon- 
sible for our greatly respected uni- 
form laws which cover a wide range 
of subjects.) 

At this same time, the National 
Conference was considering a_ re- 
vision of the Uniform Negotiable 
Instruments Law. It was the idea of 
the then president of the Conference, 
William A. Schnader of Philadel- 
phia, that since commercial law was 
really a unified field, it ought to be 
treated in a single uniform act. 
The American Law Institute, com- 
posed of some of the most eminent 
judges, practicing lawyers, and law 
professors in the country, joined in 
the undertaking. After many years of 
drafting and re-drafting, the result 
was the Uniform Commercial Code. 

The Code was introduced into the 
legislatures of Pennsylvania and New 
York in 1953. It was passed unani- 
mously in Pennsylvania, becoming 
effective on July 1, 1954. In New 
York it was referred to the Law 
Revision Commission for hearings. 
As a result of the Pennsylvania ex- 
perience and the hearings of the 
New York Commission, the Code 
was extensively revised. ‘The revised 
version is now in force in Pennsyl- 
vania and it has been adopted by 
twelve other states. Prior to this 
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year, the Code was enacted in Massa- 
chusetts, Kentucky, New Hampshire, 
Connecticut and Rhode Island. It 
has been adopted thus far in 1961 
by Ohio, Arkansas, New Mexico, 
Wyoming, Oregon, Oklahoma, and 
Illinois. The Code is clearly on the 
way to complete national acceptance, 
a result which businessmen can only 
applaud. 

The Code covers sales of personal 
property, commercial paper (notes, 
checks, drafts), bank deposits and 
collections, letters of credit, bulk 
sales, documents of title (bills of 
lading, warehouse receipts, air bills, 
and the like), investment securities 
(share certificates, bearer and regis- 
tered bonds, debentures, and other 
investment paper), and the entire 
field of security in personal property 
(formerly known as pledges, chattel 
mortgages, conditional sales con- 
tracts, trust receipts, factor’s liens, 
and assignments of accounts receiv- 
able). 

Most of the Code’s provisions will 
not change standard business prac- 
tices but will give them an up-to- 
date statutory basis. 

Probably no business man ever 
looked at the consequences of an 
ordinary sales contract from the 
standpoint of where “title” to the 
goods involved might have been at 
a particular time. But the Uniform 
Sales Act hinged such consequences 
as the risk of loss on the location of 
title. Title was evidenced by no piece 
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of paper. It was a purely metaphysi- 
cal concept which no one could pos- 
sibly understand. 

The Code treats a sale of goods 
as a contract, and the risk of loss and 
other incidents of the sale follow 
from the contract, without resorting 
to the idea of the passage of title 
or “property” in the goods. 

It has long been the rule that an 
offer to buy or sell goods could be 
revoked before acceptance, unless a 
consideration was paid to keep the 
offer open. Under the Code such an 
offer, given in writing by a merchant, 
will not be revocable just because no 
consideration was paid. The offer 
will be held open as long as agreed, 
but not over three months in any 
event. The merchant will be held to 
his word. Of course this represents 
no change in the way business has 
often been conducted between repu- 
table business men, but it gives 
their custom a legal basis, which it 
has never had before. 


Our courts have long refused to 
enforce “unconscionable” clauses in 
contracts, but the result has had to 
be reached by subterfuge, such as a 
strained construction of the contrac- 
tual provision involved. Now the 
courts will be expressly authorized 
to do directly what they have 
formerly done indirectly. While the 
parties may present evidence on the 
“commercial setting” of the contract, 
it is up to the court to decide if the 
contract, or any part of it, is un- 
conscionable, and if it is, the court 
may refuse enforcement. 


As was true under the Uniform 
Sales Act, sellers of goods will still 
make certain warranties to buyers. 
In general, a seller warrants that 
what he sells is ‘‘merchantable,” that 
the goods are at least fit for the 
ordinary purposes that they will be 
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used for. It used to be held that since 
the contract was between a seller 
and a buyer, no one else could take 
advantage of the seller’s warranties, 
because no one else was in a relation 
called “privity of contract.” But it 
seems very harsh to say that a child 
who drinks milk containing white 
paint cannot recover for his injuries 
from the dairy that delivered the 
milk by contract with the child’s 
father. So an exception to the privity 
requirement has gradually de- 
veloped, even under the Uniform 
Sales Act, in the case of food and 
beverages. The Code recognizes this 
development, and whatever warran- 
ties the seller has made to the buyer 
will extend to members of the 
buyer’s household and to guests, if 
it is reasonable to expect that these 
people may use or consume the 
goods. 

The old Negotiabie Instruments 
Law, affectionately called the 
“N.LL.” by generations of lawyers, 
attempted to regulate what its name 
suggests — that is, negotiable instru- 
ments. Non-negotiable paper, such 
as registered bonds, was left in 
limbo. And the same rules applied 
to a simple promissory note for ten 
dollars or a corporate obligation for 
ten million. Of course in the 65 
years since the N.I.L. was drafted, a 
lot of business practices have 
changed. 


Realistic Approach 


The Code takes a more realistic 
approach. It divides “debt” obliga- 
tions into two classes: commercial 
paper (such as drafts, checks, cer- 
tificates of deposit, and notes) and 
investment securities (bearer and 
registered bonds, stock certificates, 
and certain types of investment 
paper not now covered by any statute 
in Illinois). The rules governing the 
two kinds of obligations are dif- 
ferent, as they ought to be, to con- 
form to business and personal ex- 
pectations. 

The groups sponsoring the Com- 
mercial Code in Illinois were partic- 
ularly impressed with the Code’s 
Article on Letters of Credit. We 
have had no statutory law on the 
subject in Illinois, and there are 
essentially no Illinois decisions in 
this area. The opening of the St. 
Lawrence Seaway made it impera- 
tive for Illinois to move in this field, 
so that we could take better advan- 
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tage of foreign trade through letter- 
ol-credit financing. 

For many years Illinois has had 
ho statute governing Bank Deposits 
and Collections. This deficiency will 
be remedied by the Code. We do 
have statutes governing bulk sales, 
warehouse receipts, and hills of lad- 
ing, and the Code makes no signif- 
icant changes in these areas. 

The only article in the Code that 
makes substantial changes in ILlinois 
law is Article 9 on Secured Transac- 
tions. At the present time we have 
independent and competitive forms 
of chattel security, such as the chattel 
mortgage, the factor’s lien, and trust 
receipts, which are all regulated by 
statutes, and the conditional sales 
contract, which is unregulated in its 
security aspects. Like Topsy, our law 
in this field has just “grow’d.” It is 
neither logical nor satisfactory. 

A manufacturer in Illinois has no 
reasonable means of financing in- 
ventory in the hands of dealers. 
Chattel mortgages securing consumer 
loans are frequently not recorded — 
and so are not good against third 
parties — because recording is more 
expensive and more trouble than it 
is worth; for all practical purposes 
insurance is just as good and it’s 
cheaper. 

Under the Code, we deal very 
simply with secured transactions, 
secured parties, and debtors. Con- 
fusing terminology is done away 
with. Distinctions among kinds of 
collateral are abolished, insofar as 
they are based solely on the “form” 
the transaction was given. Tradi- 
tional financing devices can still be 
used, of course, but new forms of 
financing will be made available to 
the business community. Simple and 
effective liens on raw materials or 
work in process or fixtures can be 
created. The intentions of business- 
men can be carried out, without the 
overly technical requirements of our 
present labyrinthine regulations. 

You will like doing business under 
the Uniform Commercial Code. 
Bankers and businessmen in Pennsyl- 
vania and Massachusetts have been 
extremely enthusiastic about it. But 
legislation of this magnitude is never 
passed just because almost every- 
body thinks it is good. In Illinois one 
of the most important indorsements 
the Code received was from the 
Board of Directors of the Chicago 
Association of Commerce and In- 
dustry. The Board approved the 
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recommendation of its Legislative 
Committee, of which James E. Day 
was chairman. The Code was also 
indorsed by the Boards of the Chi- 
cago and Illinois State Bar Associa- 
tions. The legislation was officially 
sponsored by the Ulinois Commis- 
sioners on Uniform State Laws, of 
which Albert E. Jenner, Jr., is chair- 
man, and it was promoted by a 
Citizens’ Committee composed of 
bankers, businessmen, and lawyers 
throughout the state of Illinois. 


Barometer Blues 


(Continued from page 35) 


prevent depression which has been 
brought on by weather. What looks 
like an intolerably bad temper or a 
bad-luck day may be nothing but 
a sunspot or too much soot in the 
sky! 

A strong cup of coffee may give 
some people relief from the unpleas- 
ant feeling of anxiety on low-pres- 
sure days, while other people are 
made more restless by stimulants. 
You have to find out for yourself 
what is best for you. 


People who are extremely sensi- 
tive to weather conditons may have 
to leave a town or a region for good. 
At any rate, when in business you 
have to deal with a difficult custom- 
er and a knotty problem, call on 
him when fair weather and a rising 
barometer are standing by as your 
allies. 

Your physical and mental reac- 
tions to weather changes may occur 
immediately with the change of the 
weather. Other people may take 
hours, or even a day or two, until 
the weather effects will be noted 
in their behavior. However, if you 
are adversely affected by a falling 
barometer or unpleasant weather, 
one thing you can always count on: 
fresh and favorable winds will blow 
again, doubtless blowing you right 
out of the doldrums! 

Fine weather is not always sunny 
weather. Fine weather is what is 
best for the individual person’s well- 
being. If we regard it in this sense, 
the thousand-year-old observation 
by England’s King Alfred may still 
be true: 

“So it falls that all. men are 

With fine weather happier far.” 


FUNDS FOR FINANCING 
COMMERCIAL VENTURES 


No matter what project you may have 
in mind—a shopping center, office 
building, warehouse, terminal, motel, 
or ???—ALC can provide the 
know-how to arrange suitable 
financing. It could pay you to pay 


us a visit. 


221 N. LaSalle St. 


ASSOCIATED LOAN COUNSELLORS 
MORTGAGE BROKERS 


Chicago 1, Ill. 


Tel: Financial 6-6080 
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ee) Fine steel now flowing fast from new 


- Midwest plant in Portage 


You’re watching a coil of Weirkote® galvanized steel come off Midwest Steel’s new 
continuous line. Not many months ago this 750-acre tract in Portage was barren. Now 
it’s sprung to life as home of Midwest Steel, new division of National Steel Corporation— 
and new source of fine, home-grown steels for metalworking mid-America. 


Already rolling: Weirkote galvanized steel sheets and coils and Weirite® electrolytic 
tin plate. 


And as we gain momentum, look to us for not only galvanized steel and tin plate, but 
also hot-rolled pickled, cold-rolled and enameling sheets and coils. 


Look to Midwest for the finest in steels. Steels made with the most modern methods 
and machines, in the world’s most modern steel plant. Right here in your own backyard! 


MIDWEST STEEL IS A DIVISION OF NATIONAL STEEL CORPORATION 


WEIRKOTE AND WEIRITE ARE ALSO AVAILABLE FROM NATIONAL’S WEIRTON STEEL DIVISION, WEIRTON, W. VA. 
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MIDWEST 
STEEL 


Portage, Indiana 
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pea Cassell, Director, Personnel Administration, Inland Steel Company, discusses American industrial executive development 
echniques with prominent young executives from Japan, sponsored by the International Cooperation Administration 


Warren E. Thompson, Chairman, Association’s Public Relations 
Committee, discusses Chicago with Miss Francine Latteur, 
Louvain, Belgium, and Luc Wauters, Brussels, who were visiting 
in conjunction with the Belgian Productivity Center, Brussels 


Discussing U.S. - French business are (I. to r.) 
Jean Jond, Assistant French Commercial Counselor; 
F. Paul Farish, American Chamber of Commerce, 
Paris; and Earl A. Denton, Chairman, Association 
Export Committee 


Model of proposed I|linois Center Project attracts 
the interest of (I. to r.) H. Bowen Stair, V.P., 
Illinois Bell Telephone Co.; A. Newell Rumpf, V.P., 
Harris Trust G Savings Bank; Marvin Chandler, 
Pres., Northern Illinois Gas Co.; guest 

Charles Murphy, Jr.; Charles F. Murphy, partner, 
Naess & Murphy, and Leo J. Sheridan 


World Understanding Award was 
presented to the Association for its 
outstanding contributions to better 
world understanding in the Chicago 
area. Accepting the honor is James E. 
Rutherford (r.), President. 

Robert B. Wilcox, President, 

Chicago Council of Foreign Relations, 
makes the presentation 
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$8,830,000 for Calumet 
Harbor Improvements 


Congress has given its final ap- 
proval of federal funds for the relo- 
cation of several bridges over the 
Calumet river, a project which has 
been sought by the Association and 
other Chicago civic groups since the 
mid-forties. 

The bridges were obstructing 
heavy shipping coming to Chicago 
via the St. Lawrence Seaway. 

Congress has voted Chicago $8,- 
830,000 for the following projects, 
some of which may get under way 
this year: 

1. Relocating the bridges across 
the Calumet-Sag channel, including 
the Western avenue highway bridge. 

2. Straightening the Calumet river 
just west of the Nickel Plate Rail- 
road bridge so it can accommodate 
ships larger than the 510-foot vessels 
now able to use the facility. 

3. The start of dredging to deep- 
en the present 21-foot channel to 27 
feet, equalling the depth of the St. 
Lawrence Seaway. This eventually 
will increase the Calumet Harbor’s 
shipping capacity by 40 per cent. 

The funds are earmarked as fol- 
lows: 

Calumet Harbor and river, Illinois 
and Indiana, 29 foot approach chan- 
nel, 28 foot outer harbor, and 27 foot 
entrance, $400,000; Torrence avenue 
to turning basin No. 5, $500,000; and 
breakwater, $230,000. 

Illinois waterway, Calumet - Sag 
channel modification, part 1, $7,700- 
000, of which $3,700,000 is for start- 
ing the relocation of bridges. 


Quality Control Course 
October 26-27 


The 16th annual two-day training 
course in quality control will be held 
October 26 and 27 at the University 
of Chicago, 190 E. Delaware Place. 
The course is sponsored by the As- 
sociation and the American Society 
for Quality Control. 

Registration will be limited be- 
cause of facilities available. A fee 
of $30 per person will cover instruc- 
tion, a training manual and supplies. 
Registration may be made through 
the Association. 

Among the subjects to be discussed 
are, “What is Statistical Quality 
Control?”; “Interpreting Industrial 
Data;” “Choice of Sampling Plan;” 
and “Available Sampling Plans.” 
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Association Publishes Seaway Statistics 


A comprehensive plan for report- 
ing monthly statistics of Chicago 
water borne traffic moving via the 
Great Lakes — St. Lawrence Seaway 
is being offered by the Association’s 
Research and Statistics Division. 

The statistics will be available in 
three basic forms, geared to the needs 
of the subscriber. 

First will be a monthly report, 1s- 
sued 30 to 45 days from the close of 
each month. Available for $1 a year, 
it categorizes shipments into General 
Cargo, Bulk Grain Cargo, and Other 
Bulk Cargo, giving imports and ex- 
ports separately. 

Second is a report giving much 
more detailed commodity break- 
downs for Chicago overseas water- 
borne traffic, presented in four tables 
compiled from U. S, Census Bureau 
statistics. The report will be avail- 
able about 100 to 110 days from the 
close of each shipping month and 
will include the following tables: 

Table I will give exports by de- 
tailed commodity group, by value 
and tonnage, with figures for the 


current month and for the shipping 
season to date. Table II gives data 
on imports in the same manner as 
Table I describes exports. Table III 
will describe exports by country of 
destination, also by detailed com- 
modity, giving value and tonnage for 
the month and the season to date. 
Table IV presents information on 
imports and the country of origin in 
the same detail that Table III de- 
scribes exports. This service is avail- 
able for $5 for the shipping season. 

The third report available in the 
series consists of four tables similar 
to those described above for Chicago 
area ports, except that this report 
gives similar information for alli 
Great Lakes ports (including the 
Chicago area). This service costs $50 
for the shipping season and will be 
available about 100 days after each 
month being reported. 

Orders may be placed with the 
Research and Statistics Division, Chi- 
cago Association of Commerce and 
Industry, 30 West Monroe St., Chi- 
cago 3, Ill. 


Unemployment Compensation Tax Up in ’62 


Employers will be paying more 
unemployment compensation taxes 
in 1962, according to the Associa- 
tion’s Governmental Affairs Division. 

Figures just released by the State 
of Illinois Department of Labor, Di- 
vision of Unemployment Compensa- 
tion, indicate a three point rise in 
the state experience factor, used to 
establish tax rates employers will 
pay on 1962 payrolls. 

The average rate for Illinois em- 
ployers is estimated at 2.2 per cent 
in 1962 as compared to 2.1 per cent 
for 1961. The increase is necessary 
because of a drop of nearly $11 mil- 
lion in the Ilinois Unemployment 
Compensation Trust Fund between 
June 30, 1960 and June 30, 1961. 

The reduction in the fund was 
caused by the high benefit claims 
load for the three year period ended 
last June. Total unemployment ben- 
efits paid in that period amounted 
to $486,931,023. 

Under the law, the State Experi- 


ence Factor is adjusted whenever the 
reserve fund varies either up or 
down from $450 million. The 1962 
factor was therefore increased one 
point for each $7 million (or portion 
thereof) the fund was below $450 
million. 

Member companies may obtain 
further information and assistance 
in determining their unemployment 
tax rates for 1962 from the Associa- 
tion’s Governmental Affairs Division. 


Housing Market 

The new Chicagoland Housing 
Market Quarterly is now available, 
the Association’s Research and Sta- 
tistics Division announces. 

Priced at $25 per annual subscrip- 
tion, the publication covers five ma- 
jor sections in a 43-page collection 
of charts and tables: current activity 
and supply; new residential con- 
struction; mortgage financing; con- 
sumer demand; and general business 
activity. 
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Calendar of Association Events 
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October 17, 18, 24, 
25, 31, November I, 
7, 8, 14, 15 


October 19, 26 
November 2, 9, 16 
October 23 


October 26, 27 


November 3 


November 3 


MEMBERSHIP LUNCHEON MEETINGS 


ILLINOIS COMMITTEE MEETINGS — Chairman, Jack H. 


Cornelius, Mgr. of Community Relations, Peoples Gas Light 
and Coke Company 


RESEARCH CLEARING HOUSE COMMITTEE LUNCH- 
EON MEETING — Chairman, A. C. Schumacher, Economist, 
Chicago Title and Trust Co. 


16TH ANNUAL TWO DAY TRAINING CONFERENCE IN 
QUALITY CONTROL, CO-SPONSORED WITH AMER- 
ICAN SOCIETY FOR QUALITY CONTROL 


INDUSTRIAL TRAFFIC COUNCIL MEETING — Chair- 
man, G. J. Werner, Traffic Mgr., Motorola, Inc. 


BOARD OF DIRECTORS MEETING — President, James 
E. Rutherford, Vice President in charge of Mid-America Oper- 
ations, Prudential Insurance Co. 


Conference Room 
12:15 P.M. 


Conference Room 
12:00 Noon 


Conference Room 
12:15 P.M. 


Graduate School of 
Business, Univer- 
sity of Chicago, 

190 E. Delaware PI. 
8:30 A.M. (Oct. 26) 
9:00 A.M. (Oct. 27) 
Palmer House 
Trafic Club 

11:45 A.M. 


Conference Room 
12:00 Noon 


Italian Government Honors Association’s Chief Executive Officer 


October 


Thomas H. Coulter, Association Chief 


maanee 


Executive Officer, receives the Italian Deco- 
ration “Knight in the Order to the Merit 
of the Italian Republic” during a special 
ceremony in his office. Presenting the award 
is Giacomo Profili, Consul General of Italy. 
The honor is in recognition of Coulter’s 
outstanding and substantial contributions 
to the increase of trade between Chicago, 
Mid-America and Italy. 

Commenting on Coulter’s contributions, 
Profili said, “It is through his efforts that 
Chicago is rapidly becoming one of the 
most important centers of international 
trade in the world. Chicago is indeed for- 
tunate to have such a wonderful spokes- 
Mid-America currently is consum- 
ing 35 per cent of all U. S. Italian exports 
and Italy continues to import 40 per cent 
of its total U. S. products from Chicago 
and the Midwest. 
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Chicago World Trade 
Conference Set for 
February 26-27, 1962 


The 25th annual Chicago World 
Trade Conference, aimed at stimu- 
lating world trade activity by Chi- 
cago area firms, will be held Febru- 
ary 26-27, 1962, at the Pick-Congress 
Hotel here. 

The dates were announced by H. 
D. Arneson, Association Vice Presi- 
dent for World Trade, and John A. 
Miguel, Jr., President of the Interna- 
tional Trade Club of Chicago. The 
two groups have sponsored the con- 
ference jointly since its inception. 
Thousands of businessmen from all 
areas of the United States and many 
foreign countries participate in the 
meetings. 

The program will include interna- 
tional authorities in the field of 
world trade and foreign economic 
policies. Registrations can be made 
through the Chicago World ‘Trade 
Conference, 30 W. Monroe st., Chi- 
cago 3, Ill. 


An Association Education Comrnittee meeting to discuss a program to 
maintain and enlarge the Jones Commercial High School, and the 
Chicago YMCA program to provide detached workers to work among 
juveniles, brought these three committee members together for a 
conference. They are (I. to r.) Willard H. Harmon, Educational Advisor, 
Commonwealth Edison Co.; Charles Cooper, Assistant Director, Detached 
Workers Project, Central YMCA; and George C. Melin, Chairman, 
Business Advisory Council, Jones Commercial High School 


Fahey Flynn Joins 
Fight Against Fires 


Fahey Flynn, CBS-WBBM_ news- 
man and commentator, joined in 
supporting Fire Prevention Week 
(October 8 to 14) with a personal 
appearance at a luncheon October 5, 
at the Morrison Hotel. Flynn spoke 
on “A Pound of Prevention.” 

The luncheon was organized joint- 
ly by the Association, the Greater 
Chicago Safety Council, the Society 
of Fire Protection Engineers, the 
Cook County Inspection Bureau, 
and the Chicago Board of Under- 
writers, in cooperation with the Chi- 
cago Fire Department. 

Elmer F. Reske, Chairman of the 
Association’s Fire Prevention Com- 
mittee, presided at the meeting. 

“Nearly 12,000 persons in the U. S. 
die each year in fires, with more 
than half in home fires. More than 
75 per cent of life and property loss 
result through somebody’s careless- 
ness,’ said Reske. 
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C.T.A. Relief on Special 
Session Agenda 


Legislation providing relief to the 
C.T.A. for transportation of school 
children is on the agenda of the spe- 
cial session of the Illinois General 
Assembly, An appeal was made by 
the Association and three other ma- 
Jor civic organizations to include this 
matter in the governor’s special ses- 
sion call. 

The groups urge adoption of leg- 
islation providing reimbursement of 
the C.T.A. from state funds of the 
$3,150,000 annual loss resulting from 
reduced student fares. 

Joining the Association in its plea 
to Governor Otto Kerner were the 
Chicago Central Area Committee, 
the Chicago Real Estate Board, and 
The Civic Federation. 

Association President James B. 
Rutherford deplored the failure of 
the General Assembly to help put 
the CTA on a healthier financial 
basis, or to strengthen its efficiency. 


Belgian Mission 
Visits Association 


Chicago’s business and public re- 
lations practices were the subject 
of a study made here by 14 Belgian 
public relations officials last month. 

Among those greeting the visitors 
were Vilas Johnson, Association Di- 
rector of Foreign Operations, and 
Warren Thompson, President of the 
Chicago Chapter of the Public Re- 
lations Society of America. 

Speakers at a welcoming breakfast 
meeting included Charles Willson, 
Association Director of Industrial 
Development and Ralph A. Bergsten, 
Managing Director of the Trade 
Fair. 

The guests were conducted on a 
tour introducing them to a cross: 
section of Chicago commercial and 
cultural life. The Belgians are on a 
tour of the United States. 

Among the firms visited were R. R. 
Donnelley & Sons, Chicago Sun- 
Times, and Northwestern University. 
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Private Enterprise 


(Continued from page 39) 


er. He may remain so, keeping to 
himself, aloof, insisting on living as 
he did in his old environment. 
Or he may become a part of 
his new community. Otherwise, why 
should he have come? He may try to 
make friends of his new neighbors, 
adjusting to their ways of life, ab- 
staining from boasting of what he 
has left. If he can also help to make 
the community a better place, he 
will probably be welcome and re- 
spected. 

A foreign company moving into 
a developing country has the same 
choice. It can remain a stranger or 
become identified as a member of 
the community. There may well be 
many benefits in the latter course. 


Realize Opportunities 


As we businessmen in Europe and 
North America look at the great 
areas of the world where the physi- 
cal and human resources have only 
begun to be developed, we realize 
the opportunities for profitable use 
of our modern machines, our ex- 
perience and our capital. We also 
realize the risks which come from 
political and financial instability, 
from the habits and traditions of 
ages of different cultures, from the 
infiltrations of militant communism. 
No matter how efficient a business, 
its success in these countries will 
depend mainly upon whether the 
country progresses with stability and 
freedom or slips into disorder, infla- 
tion and communism. 

I say, therefore, to all my friends 
engaged in business in these devel- 
oping areas, for the sake of your 
long range interest you can, and, 
you must, make a contribution to 
the welfare, the progress and the 
stability of these countries. The fate 
of your particular private interests 
will be good or bad in accord with 
the fate of the country in which 
you operate. 

In a few months I am retiring 
from active executive management. 
But if today I were heading an im- 
portant business enterprise operat- 
ing at home or abroad, I would cre- 
ate a new position—Vice President 
for Private Enterprise Warfare. 

His job would be, first, to appraise 
every policy and practice of the 
corporation on this basis—does it 
fortify or weaken the private enter- 
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prise system? And looking to the 
long range interests of my company, 
my stockholders, my employes, my 
customers, | would give earnest at- 
tention to his advice on the merits 
of any company policy or action. 

Second, he would plan and super- 
vise an aggressive continuous cam- 
paign on behalf of private enter- 
prise. He would have adequate 
facilities and funds to take effective 
action. 

To sum up. 

We in private enterprise are un- 
der deadly attack. The communists 
are determined to destroy us. 


If we are destroyed, so likewise 
will be the modern. civilizations, 
both of West and East. 

We have the best, the most pro- 
ductive economic system in history. 
Its benefits are more widely distrib- 
uted among more people. We con- 
centrate on our own job, to produce, 
to sell, to make profits. All desirable, 
but unless we convince the people 
of the world that our system is best, 
they may well be won over by our 
more articulate enemies. 

The question is—will private en- 
terprise pay the price and make the 
fight necessary to survive? 
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Stop me...If... 


A young couple asked the pastor to 
marry them immediately following the 
Sunday morning service. When the time 
came, the minister arose to say, ‘Will those 
who wish to be united in the holy bonds 
of matrimony please come forward?” 

There was a great stir as thirteen women 
and one man approached the altar. 


Jack — “Did you fish with flies?” 
Joe — “Fish with flies? Yes, we fished, 
camped, dined and slept with them.” 


“Why are you crying, little man?” said 
the old gent to a small boy. 

“Father thrashed me for doing a cross- 
word puzzle.” 

“Good gracious! Why?” 

“Well, sir, one clue was a word of three 
letters meaning what is drunk every night 
— and I put ‘DAD’!” 


A modern mother and her young son 
were shopping in a supermarket. The kid, 
trying to help, picked up a package and 
brought it to her. “No, no, honey,” pro- 
tested the mother, “go put it back. You 
have to cook that.” 


“Did anyone in your family ever make a 
brilliant marriage?” 
“Only my wife.” 


At a Communist party meeting, one of 
the comrades suddenly stood up during the 
debate and addressed the chairman. 

“Comrade Speaker,” he said, “there’s just 
one thing I want to know: what happens 
to my unemployment compensation checks 
when we overthrow the Government?” 


Boss: You can’t come in here and ask for 
a raise just like that! You must work your- 
self up! 

Employe: But I did! Look, I’m trem- 
bling all over! 


At a Las Vegas funeral for a deceased 
gambler, the minister in his eulogy said 
solemnly, “Our friend is not really dead.” 

In the ensuing pause, a voice rang out: 
“A hundred bucks at ten to one, he is!” 


2 
Only one man in a million understands 


the international situation. Isn’t it odd 
how we keep running into him? 
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A woman went into the office of a ceme- 
tery manager and complained, “T can’t find 
my husband’s grave. I know he’s buried 
heres 

“What is the name?” the manager asked. 

“Thomas Smith,’ she replied. Referring 
to his index, he said, “Madam, we have no 
Thomas Smith. We have an _ Elizabeth 
Smith.” 

“That’s him,” she said. 
in my name.” 


“Everything is 


The small boy rushed into the drugstore 
and panted: “Quick! My father’s slipped 
on the ladder and is hanging by his 
britches from the porch roof.” 

“But what can I do about it?” asked the 
druggist. 

“You can put a new roll of film in my 
camera.” 


The wife was guiding the middle-aged 
man, bent at the waist, into the doctor’s 
office. 

Receptionist: 
tions?” 

Wife: “No, do-it-yourself—with concrete 
blocks!” 


“Arthritis with complica- 


You're getting old, pardner, when you 
don’t care where your wife goes, just so 
you don’t have to go along. 


With only a local anesthetic the execu- 
tive was fully conscious during the opera- 
tion. One of four doctors was taking notes 
as the head surgeon dictated. 

“This is like a business meeting,” the 
executive said. “You seem to be the secre- 
tary,’ nodding to the doctor taking the 
notes. “Dr. G. is evidently the chairman 
of the board, and I guess these other two 
fellows are vice presidents. But what am 
lie 

“You,” came the prompt reply, “are the 
chairman of the finance committee!” 


The manager of the supermarket was so 
touched by the hard-luck story of the man 
with all the children and no job that he 
filled a cart with groceries and said: 

“These are on me; I hope they help.” 


Misty-eyed, the man started out, but 
turned around. 
“Need something else?” the manager 


asked. 
“How about my Green stamps?” the man 
asked. 


The preacher was admonishing his flock 
on the evils of avarice: 

“And remember, my friends,” he said, 
“there will be no buying or selling in 
Heaven.” 

Whereupon a disgruntled old gent sitting 
in the back seat was heard to mutter: 
“That’s not where business has gone any- 


” 


way. 
° 


A slightly hilarious guest at a party em- 
braced a strange woman by mistake. He 
apologized, “Excuse me, madam, but I 
thought you were my wife.” 

“You're a fine sort of husband for any 
woman to have, you stupid, drunken lout,” 
the woman said angrily. 

“There, you see?” exclaimed the tipsy 
eax triumphantly. “You even talk like 

er, 


e 
Psychiatrist: “Do you have trouble mak- 


ing up your mind?” 
Patient: “Well—yes and no.” 


borg 


and get back on energy?” 


= 


“Mr. Dirks, how soon do you think you'll be able to give up tranquilizers 
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GREAT BOXER? 


Delivery... speed...imagination...ingenuity... power... 
timing... endurance... control. 


...and experience that has taught him to coordinate all 
these skills in preparation for the knockout punch. 


Our champions believe that we at Eagle also possess all these skills. 
We hope you will give us the opportunity of proving to you...and your 
industry... that Eagle is the greatest boxer of them all. 


Qo : S 
od ce Manufacturers of Plain and Fancy Bote 


e Specializing in “specialty” boxes for de- 
partment stores and more than 70 indus- 
tries (including cosmetics, confections, 
textiles, jewelry, toys and electronics). 

e Large and small runs to fit your specifica- 
tions. 


e Complete stock of Christmas and year- 
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‘round set-up Gift Boxes and Gift Folders. 

e Complete stock of ‘‘space-saver’’ folding 
gift boxes. 

e One of America’s most completely automa- 
tic box ptants. 

e Manufacturers of national award-winning 
boxes 


Samples and Estimates on Request... 


PAPER BOX MFG. co. ... every box a salesman 
3021 WEST CARROLL AVENUE, CHICAGO 12, ILLINOIS e VAN BUREN 6-411] 


If you’re selling watches, you consider 
only two kinds of people in a market. 
Those who buy. And those who don’t, 
can’t or won’t. 

Reaching more of the right kind—buyers 
—is easy in Chicago. Most of them read 
the Tribune. 

In city and suburban households, 173% 
of all watch buyers read the Sunday Trib- 
une; 56% read the Daily Tribune. 

Now maybe you sell washers, wieners 
% or women’s shoes instead of watches. It 
. makes little difference. The Tribune will 
still deliver a larger audience of actual 
buyers than any other Chicago newspaper. 

You’ll sell more to your kind of people 
—the people who buy—when you use the 
Tribune in Chicago. 


More Readers... 
More Buyers...More Results 


THE TRIBUNE GETS 
"EM IN CHICAGO! 
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Your kind of people are the 
kind who buy—and our new 
MARKET POWER study tells 
who they are, what they buy 
and how to sell them more. Cail 
a Tribune representative for 
the full story. 


